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BUYING UP AT ASI SHOW 


Parts Makers Go Modern 


Sparks 


New Records Ahead 
ASI Sets Pace 
Old Friends Meet 
“Four Georges” 
Win Zucker Passes 
ser 


By 


Chris Sinsabaugh 


SING THE ASI show at Chi- 

cago this week as a yard- 
stick to measure the possibilities 
of the automobile business in 
1937, I’m predicting that even the 
greatest optimists among the mo- 
tor car manufacturers are going 
to be agreeably surprised at the 
returns. I’m saying this after 
spending a couple of days at the 
Navy Pier, which houses this 
gigantic show. In that huge 
building there are 345 exhibitors 
occupying 927 booths, and the dis- 
plays cover 97,800 feet of floor 
space. In every way this is a 
bigger show than the one at 
Atlantic City last year. It is esti- 
mated jobber commitments will 
run 15 per cent higher than those 
placed at last year’s show. 

* * a 


SO, GAUGING the outlook on 
my observations at the parts and 
accessory show, I cannot help but 
feel that retail sales of these 
fitments are going to run into 
high figures the coming year. 
Coupled with the undoubted de- 
mand for new cars, the automo- 
bile industry as a whole should 
have a season that will exceed 
that boom year of 1929 we all 
like to talk about. 


* * * 


A BETTER PLACE for this gi- 
gantic show of parts and acces- 
sories than Navy Pier, Chicago, 
could not be found, I believe. 
Everything is on one floor and 
there are only two aisles, with 
booths on each side. Everything 
is easy to see and outside of the 
walking which makes for weary 
“dogs” a visit to the show is most 
interesting and educational. Also, 
if you have been in the industry 
for any length of time, it is the 
cross roads where you meet every- 
one in this branch of the busi- 
ness. Many an old friend I met 
up with, but it was hard for a 
newspaper man to get a word in 
edgewise with the exhibitors who 
all were busy selling stuff to the 
jobbers. Along this line, I might 
mention that A. B. Coffman, who 
runs the show, figures that sales 
will run into the billions. 

* r * 

ONE OF THE exhibitors who 
took time out to chin with me 
was none other than Ben Ikert, 
who has just joined up with the 
Potter Co., of North Chicago, IIl. 
There is a sorta fellow feeling 
between “Ike” and me, because 
both of us are former editors of 
Motor Age. I stuck to my last, 
whereas Ikert became an author- 
ity on technical subjects, par- 
ticularly on testing equipment. 
With the Potter outfit he has 


(Continued on Page 24, Col. 2) 





Big Improvement 


Revealed in ASI 
Show Exhibits 


Efforts Furthered to Make 
Service, Maintenance 
More Efficient 
By B. M. IKERT 
CHICAGO. — Service equipment 
is keeping pace with motor vehi- 
cle design and development. The 
new trends in the automotive in- 
dustry towards better styling, 
stream-lining, greater efficiency | 
and all-around performance find 
a parallel in the offerings of the 
many manufacturers at the 1936 
annual Automotive Service In- 
dustries show held here this week. 

While it is impossible to go 
into detail about the two miles of 
exhibits, the biggest ASI show 
ever held. It is evident that 
manufacturers of shop equipment, 
accessories and service materials 
have a much better conception of 
the needs of the service man as 
well as the wishes of car owners. 


In general the exhibits come) 
under four major headings deal- 


(Continued on Page 25, Col. 1) 
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CAUGHT BY THE CAMERA were Fred G. Wacker, president of 
the Motor and Equipment Manufacturers’ Assn., left, as he chatted 
with George L. Brunner, former president, Utica, N. Y., at MEMA 
headquarters in the Blackstone Hotel in Chicago on the eve of the 
Automotive Service Industries show at Navy Pier. 


Junk the Junkers 


|" line with its campaign for compulsory inspection laws in all 
states which would ban the unfit cars from the highway, ADN 
today presents the program which will be proposed to the Mich- 


igan legislature in January. This 


outline covers the cost of build- 


ings and equipment and a plan amortizing the investment over a 


five-year period. 
Next week ADN will present a 


summary of the results obtained 


through compulsory inspection in Des Moines, Ia, Join the ADN 
drive today. Sign up on the coupon on page 6. 





Mich. Maps Compulsory Inspection 


Law Under Sup 


MEWA Approves 
An All-Industry 
Jobber’s Assn. 


CHICAGO.—The plan of W. F. 
Wilkerson, retiring president, for 
co-operation in the forming of a 
national jobber association em- 
bracing all industries, was ap-| 
proved by the Motor and Equip- | 
ment Wholesalers Assn., in a res- 
olution adopted at the closing ses- | 
sion of the annual 
here at the Stevens hotel. 

Underlying the proposal was| 
the contention that such an or-| 
ganization will serve to unify) 
wholesalers and strengthen their | 
position in the present-day scheme 
of distribution. 

The final session also marked 
the election of officers for 1937, 
with George N. Lockridge, Kansas 
City Automobile Supply Co., Kan- 
sas City, Mo., chosen as president 
Gordon E. Johnson, Auto Spring 
& Bearing Co., Roanoke, Va., 
vice-president; H. D. Vestal, 
Reinhard Bros. Co., Minneapolis, 
secretary, and S. O. Treland, 

(Continued on Page 4, Col. 1) 








convention ||| 


By WILLIAM C. CALLAHAN 


DETROIT. — Michigan, it 
is hoped, will soon add its 
name to those of 11 other 
states which at the present 


time have compulsory in- 
spection of motor vehicles. As 
opposed to the Pennsylvania plan 
described in this and last week’s 
issues of ADN, Michigan’s pro- 


(Continued on Page 12, Col. 1) 


e Top Ten | 
Passenger Cars 

First Ten in Registrations 
as Reported in ADN Today. 
1936 -- 1935 
Pos. Make Pos. 
1—796,528 Chev. 545,117— 2 
2—661,511 Ford 724,368— 1 
3—416,957 Plym. 325,245— 3 
4—209,240 D’dge 148,177— 4 
5—154,777 Olds. 123,788— 5 
6—141,282 Pont. 119,407— 6 
7—125,141 Buick 64,637— 7 
8— 83,388 Hud.* 62,134— 8 
9— 56,488 Stude. 33,900—10 
10— 55,396 Pack. 29,719—11 
*Includes Terraplane. 


Total All Makes 


| Th 











2,887,838 2,321,787 


See Total Registrations to Date, 1936- 
1935, pages 24 and 25, this Issue, 


ervision of State 


— Approval 
Brings Rush Of 
Fair Trade Bills 


the | 
Supreme Court’s validation this | 
week of fair trade laws in Cali- 


NEW YORK.—Following 


fornia and Illinois, permitting 
agreements to maintain retail 
prices, a rush of “fair trade” leg- 
islation is expected in most of the 
42 state legislatures meeting next 
month. 


Meanwhile, trade and manufac- 
turing circles buzz with activity 
over implications of the ruling, 
which would have a major in- 
fluence on trade in this country 
it is agreed. 


State Senator A. Spencer Feld 
co-author of the Feld-Crawford 
fair trade act, section 2 of which 
recently was ruled unconstitu- 
tional by the state court of 
appeals, declared he would intro- 
duce a new measure, repealing 
the old one and substituting for 
it one embodying revisions in 
view of the supreme court deci- 
sion. 





Sales Expected 
To Exceed 1935’s 
$2,000,000 High 


Anticipated Attendance of 
18,000 to Fall 2,000 
Under Final Total 


By MEL ADAMS 


CHICAGO. — Navy Pier 
is an extremely busy spot 
this week, and the answer is 
the annual Automotive Serv- 
ice Industries show, running 
from Wednesday through Sun- 
day. 

Crowds of jobbers, manufactur- 
ers and dealers in attendance thus 
far have caused the show com- 
mittee to revise its figures up- 
ward. Whereas A. B. Coffman, 
show manager, predicted in ad- 
vance that the ASI show would 


| draw 18,000, the estimate now has 


been raised to 20,000. 

Indications point also to the 
fact that this will be a buying 
affair of larger proportions than 
in quite a few years. Touring 
through the exhibit spaces, one 
observes a serious note as manu- 
facturer representatives talk it 
over in huddles with their custom- 
ers in the trade. 

Having talked over their prob- 
lems in conventions Monday and 
Tuesday, members of the National 
Standard Parts Assn. and the 
Motor and Equipment Whole- 
salers’ Assn. bobbed up at the 
opening session as fresh and 
eager to look over the new lines 
as if they had not been through 
two days of morning, afternoon 
and night sessions. The NAPA 
met Tuesday and Wednesday at 
the Knickerbocker and the 
MEMA held a banquet meeting 
Thursday at the Blackstone, 

All of the exhibitors have been 
busy since Wednesday, and it is 
clearly evident that throughout 
the trade there is a determina- 
tion to stock up and stage ag- 
gressive campaigns. Modernizing 


|of equipment among dealers, shops 


and service stations of all varie- 
ties, apparently is the order of 
the day. This means purchases 
of the new items in the line of 


(Continued on Page 3, Col. 1) 
Chevrolet to Open 
New Indian apolis 


Plant Next Friday 


DETROIT.—A new manufactur- 
ing plant for the fabrication of 
commercial bodies will be formal- 
ly opened by the Chevrolet di- 
vision of the General Motors Corp. 
in Indianapolis next Friday. 

The new plant, which replaces 
a half dozen units formerly ope- 
rated by Chevrolet in Indian- 
apolis, was begun a year ago, 
More than 500 skilled workmen 
were employed in building the 
new plant, which is considered to 
be one of the most modern and 

(Continued on Page, 8, Col. 8) 





CHICAGO. 
ballroom of the Hotel Sherman 
packed at each of the four ses- 
sions Monday and Tuesday, the 
National Standard Parts Assn. 
staged a varied program at its 
13th annual convention. 


Except for Boake Carter, radio 
news commentator who was the 
headline speaker, all who de- 
livered addresses were directly or 
indirectly identified with the 
manufacture or distribution of 
automotive products. 


E. P. Chalfant, executive vice- 
president of the association, said 
that attendance set a new high in 
NSPA history. 

Due to the election of officers 
and the adoption of resolutions, 
the closing session proved the 
most lively of the convention. One 
of the resolutions recommended 
that the 1937 Automotive Service 
Industries show be run on the 
same plan as the exposition this 
week at Navy Pier. 

Elected as president for 1937 
was Leo F. Hunderup, assistant 
general manager of the Van Nor- 
man Machine Tool Co., Spring- 
field, Mass. V. C. Hossellman, of 
Selferd-Hossellman Co., Lima, O., 
was named senior vice-president, 
and L. G. Matthews, general 
sales manager of the Sealed 
Power Corp., Muskegon, Mich., as 
junior vice-president. 


Vacancies Filled 


Vacancies on the board in the 
manufacturers’ division were 
filed by J. Harvey Williams, 
president of J. R. Williams & Co., 
New York, and T. Latimer Ford, 
general sales manager of the 
American Hammered Piston Ring 
division of the Koppers Co., Bal- 
timore, Md. 

Three new directors were 
chosen to represent the wholesale 
division, as follows: M. F. Wible, 
Airland Motor Parts Co., Green- 
burg, Pa.; R. B. McLure, Parts 
Service Corp., Montgomery, Ala., 
and David Ruskin, Sanders and 
Ruskin, Inc., New York. 

Cc. C. Braddord, president of 
Eaton Products, Inc., Cleveland, 
was elected to fill the vacancy on 
the board caused by the resigna- 
tion of Frank C. Kip, president 
of the Automotive Thurst Bear- 
ings Corp., Chicago. 

The convention took due notice 
of the significance of legislation 
affecting business. This subject 
was treated in a talk on “What 
the New Laws Mean to Business,” 
by J. W. Allen, Wilcox & Allen, 
Buffalo, N. Y., and legal counsel 
of NSPA. 

Leon F. Banigan, former trade 
paper editor and now associated 
with the Edison-Splitdorf Corp., 
West Orange, N. J., occupied a 
prominent place in the program, 
speaking upon the subject of 
“Jobber Distribution—1937 Model.” 


Profit Opportunities 


Members learned of opportun- 
ities overlooked by many of them 
along the line of profits derivable 
from motor reconditioning and 
exchange, a subject handled by 
E. R. Michener, of the H. & H. 
Machine & Motor Parts Co., St. 
Louis, Mo. 

As chairman of the manufac- 
turers’ board of governors, L. G. 
Matthews urged the jobber mem- 
bers of the association to consider 
the manufacturer as a partner. L. 
F. Hunderup, president-elect, 
added the thought that correct 
planning of operations will prove 
one of the best assurances of 
profit. 

One of the important resolu- 
tions passed at the convention 
provides for a broadening out of 
eligibility requirements, admitting 
to membership in the association 
concerns engaged in the manu- 
facture of car heaters, seat cov- 
ers, radios and other items dis- 
tributed by automotive jobbers. 
Heretofore, membership was re- 
stricted, so far as manufacturers 


— With the grand 
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bso Hunderup Elected President of NSPA for ’37 


Similar ASI Show Set-u 
Is Recommended for ’37 


to those in the 
maintenance and operation fields, 
rather than to makers of acces- 
sories. 


are concerned, 


Buick Deliveries 
Hit 10-Year High 
For November 


FLINT, Mich.—Domestic retail 
deliveries of Buick motor cars 
during November, totaling 19,284 
cars, established an all-time high 
for the month and marked a new 
peak for 1936, W. F. Hufstader, 
general sales manager announces. 


The month deliveries compared 
with a previous high in Novem- 
ber, 1926, when 14,880 Buick cars 
were delivered to retail customers 
in the United States. 

The figure compares with 18,- 
784 cars delivered in April, the 
previous high month this year, 
and was a gain of 5,965 units or 
44.7 per cent over the corres- 
ponding month a year ago, Huf- 
stader said. 

Steadily increasing sales re- 
sulted in 7,259 deliveries during 
the last 10 days of the month 
against 6,977 in the second 10 
days and 5,048 during the first 
10-day period. The outstanding 
November volume, Hufstader 
said, reflected the ability of the 
factory to make deliveries of cars 
in all sections of the country 
against a substantial bank of un- 
filled retail orders piled up since 
the 1937 models were announced 
in October. 

In this connection, it was an- 
nounced Buick December produc- 
tion schedules had been boosted 
another 2,000 cars. This puts total 
Buick production for the last 
quarter of 1936 at 73,094 as against 
50,339 in the last 1935 quarter, a 
gain of 45 per cent. The schedule 
covers both export and domestic 
requirements and this year in- 
cludes production of Buick cars 
in the General Motors plant in 
Los Angeles, placed in operation 
with the advent of the 1937 
models. 


Dodge Sets Up 
Sales Region In 


Oklahoma City 


DETROIT.—Inauguration of a 
new region of Dodge factory sales 
supervision, with headquarters in 
the Colcord building of Oklahoma 
City, is announced by A. vanDer- 
Zee, general sales manager of the 
Dodge division of Chrysler Corp. 
This expansion is said to have 
been made necessary by improved 
market conditions, notably in the 
Texas panhandle. 

The new region has been placed 
under the management of F. E. 
Seaman, who recently was assist- 
ant manager of the Cincinnati 
region. Assisting Seaman are H 
C. Dodge and D. M. Beal, district 
sales representatives; S. C. Atter- 
berry and A. J. White, truck sales 
representatives; W. Lowe, 
merchandising representative, 
and E. P. Rutherford, used-ve- 
hicle representative. 

The territory to be covered in- 
cludes the major portion of Okla- 
homa, the Texas panhandle, 
southeastern New Mexico, and 
portions of Arkansas. Regional 
representations, each with separ- 
ate personnel, have been estab- 
lished at Amerillo, Tulsa, and 
Oklahoma City. 

The new Oklahoma _ region 
makes the 16th regional sales di- 
vision of Dodge, others being At- 
lanta, Boston, Chicago, Dallas, 
Detroit, Cincinnati, Greensboro, 
Kansas City, Los Angeles, Minne- 
apolis, New York, Philadelphia 
Pittsburgh, St. Louis and Seattle. 


CHOSEN AS PRESIDENT of the National Standard Parts Assn. 
for the coming year, Leo Hunderup, Springfield, Mass., at right, re- 
ceives the gavel from John P. Muller, whom he succeeds, at the wind- 
up session of the NSPA annual convention in the Hotel Sherman. 


108,093 Sales in November 
Establish Chevrolet Record 


DETROIT—Chevrolet dealers 
retail sales during November to- 
talled 108,093 units, setting a new 
all-time record both for Novem- 


BRINGING HAPPY tidings is 
W. E. Holler, Chevrolet sales 
leader, disembarking from an 
American Airlines plane at Port- 
land, Ore. Holler had just re- 
ceived the heartening sales report 
from Detroit reproduced herewith. 


ber and for the 30-day period fol- 
lowing any new model introduc- 
tion. 

The previous record of 92,065 
units was set in November, 1935, 


’) following introduction of the 1936 


Chevrolet. This year’s November 
sales were 17.4 per cent greater, 
although the new 1937 models 
were brought out five days later 
in the month, concentrating the 
heavy selling within a consider- 
ably shorter period. 

“Chevrolet plants throughout 
the country are operating at full 
capacity of approximately 6,000 
units a day in an effort to keep 
up with the dealers’ orders,” said 
the announcement. “Even with 
the record-breaking sales, there 
are 96,328 unfilled orders on hand 
at the present time.” 


Traffic Toll Still 
Under ’35 Despite 
Gain in November 


WASHINGTON.—Although 
deaths resulting from automobile 
accidents, reported by 86 large 
cities for the four weeks ending 
Nov. 21, were slightly higher than 
in the corresponding period of 
last year, 836 against 830, the to- 
tal for the year remains well 
under that for the period ending 
Nov. 21, 1935, 8,418 against 8,863. 

The Census Bureau states that 
more of the fatal accident reports 
for the last month occurred with- 
in city limits. The highest total 
for a four-week period was for 
the one ending Dec. 22, 1934, 890. 


TWO PONTIACS, an eight coupe and a six sedan, left the factory 
Wednesday headed for Los Angeles in a continuous oil economy run 
conducted by the Pennzoil Co. of California. Ted Ellis, west coast 
test and endurance driver, in charge of the run, is shown on the left 
taking leave of H. J. Klingler, Pontiac general manager, center. On 
the right is C. M. Douthett, driver of the other car and official 


photographer. 


Fattory- Sales 
By AMA Plants 
Set Nov. Record 


DETROIT. — More motor ve- 
hicles were shipped from the fac- 
tories of Automobile Manufac- 
turers Assn. members last month 
than in any previous November 
in the history of the industry, the 
preliminary report released today 
by the association disclosed. 

The report, which covers the 
operations of all producers in the 
United States except Ford, is 
summarized below: 


Oct., 1936 

Nov., 1935 

5-year Nov. average 

11 Mos., 1936 

11 Mos., 1935 

5-year average for 
IE ks. 6c kia y 3 hie ues 1,681,540 
ADN estimated Ford’s Novem- 

ber output at 92,200 units. 


Oldsmobile Sets 
10-Day Delivery 
Mark of 5,430 


LANSING, Mich .—Oldsmobile 
delivered to retail purchasers 5,- 
430 new sixes and eights during 
the last 10 days of November, 
according to D. E. Ralston, Olds- 
mobile vice-president and genera) 
sales manager. 

In addition, the company now 
has on hand the largest bank of 
advance orders in its 40 year his- 
tory, Ralston said. 

To answer the rapidly increas- 
ing public demand for the new 
Oldsmobile sixes and eights, pro- 
duction has been stepped up to 
more than 1,000 cars daily, the 
highest sustained daily level ever 
maintained. During December, 
production schedules call for more 
than 25,000 cars, as compared 
with 18,000 during the same pe- 
riod a year ago, an increase of 
nearly 40 per cent, 


2,537,897 


Orders Booming 


For New Cadillac 


DETROIT.—Introduction of a 
new series in the Cadillac line 
for 1937, the V-8 Series “65,” has 
been accompanied by a reception 
that far over-shadows original ex- 
pectations, according to Nicholas 
Dreystadt, general manager of 
the Cadillac Motor Car Co. 

“When we laid out plans for 
the car, a longer and heavier edi- 
tion of the Series “60” and built 
in only one body type, we set up 
a minimum quota for the year,” 
declared Dreystadt. “We soon dis- 
covered we had underrated possi- 
bilities, for our dealers ordered 
130 per cent of the quota within 
three weeks and the flood of 
orders shows no signs of abate- 
ment.” 

The Series “65” is mounted on 
a 131-inch wheelbase. It is pro- 
duced only as a five-passenger 
sedan and is priced at $1,945 at 
the factory. 


7-Passenger Car 


Added by Dodge 


DETROIT.—The Dodge line of 
1937 models, for which eight dif- 
ferent body types were listed in 
previous announcements, is being 


expanded into a 10-vehicle line 
by the addition of two seven-pas- 
senger types for which a definite 
domestic and overseas demand is 
said to have developed. 

The new models follow, in the 
main, the regular standard line. 
The wheelbase is 132 inches. List 
prices are $995 for the seven-pas- 
senger touring sedan and $1,095 
for the limousine. 





Sales at ASI Show Ex 
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Final Attendance Total 
Estimated to be 20,000 


(Continued from Page 1) 


accessories, as well as the serv- 
ice products being offered. 

Manager Coffman made known 
that in every respect the current 
show is ahead of its predecessor 
last year at Atlantic City. In the 
matter of floor space, for instance 
there is an increase of more than 
10,000 square feet, with 97,800 this 
show as against 87,244 at the 1935 
event. 

Furthermore, the number of ex- 
hibitors is up from 342 to 345, and 
the number of booths at Navy 
Pier is 925 as compared with 861. 

The show follows the same gen- 
eral rules as for several years, in 
that it is sponsored jointly by 
the Motor and Equipment Whole- 
salers’ Assn., the National Stand- 
ard Parts Assn., and the Motor 
and Equipment Manufacturers’ 
Assn. 

Buckman Active 

One of the most active among 
those at the exposition has been 
Herbert Buckman, of Cleveland, 
in his dual capacity as secretary 
of the show and credentials com- 
mittees. 

Because of the proportions of 
Navy Pier, long and narrow, all 
exhibitors have locations that 
make them certain of attention 
from visitors in the trade. 

Preparations are being made 
to accommodate the biggest 
crowds of any day on Sunday, 
when the event will be thrown 
open to the entire maintenance 
trade. It has been designated as 
“trade day.” Up to then, attend- 
ance will be chiefly composed of 
jobbers, who are here from every 
section of the United States. 

The turnout of those from other 
cities has taxed the facilities of 
the large hotels, particularly the 
MEWA headquarters at the 
Stevens, the NSPA at the Sher- 
man, the MEMA at the Black- 
stone, and the NAPA at the 
Knickerbocker. 

Discuss Legislation 

The producers and distributors 
are talking business from several 
angles. They are clustered not 
only for sales purposes but also 
to discuss legislation and court 
rulings, current and still in the 
offing, with respect to business. 

It has been remarked that the 
decision of the United States 
supreme court this week protect- 
ing manufacturers in efforts to 
maintain prices has caused much 
discussion. The Robinson-Patman 
anti-price discrimination act has 
also come in for its share of dis- 
cussion at conventions. 

Button-holed at the exposition, 


Studebaker Sales 
Hit 12-Year High 
For November 


SOUTH BEND, Ind.—The larg- 
est November sales of Studebaker 
Passenger cars and trucks since 
1924 were reported this week by 
Paul G. Hoffman, president of 
the Studebaker Corp. He released 
the following comparative statis- 
tics: 


6,765 
Hoffman stated that 84,394 cars 
and trucks have been sold for the 
first 11 months of 1936, compared 
with 46,813 in the corresponding 
period of 1935, an increase of 80 


per cent. 


H. H. Crawford, general sales- 
manager of the Pines Winterfront 
Co., praised the supreme court 
decision and added that “I have 
always been for price maintenance 
because of its value in stabilizing 
business and giving the manufac- 
turer, distributor and dealer a 
fair profit, especially since people 
are willing to pay a fair price for 
what they buy.” 


Throughout the exposition hall, 
the prevailing sentiment is that 
the prospects for accessories, 
parts, machinery and maintenance 
equipment in the automotive field 
are excellent for 1937. There is a 
general confidence that business 
will continue at high levels next 
year and that the automotive in- 
dustry will get its proper share of 
the increase. 


The prediction is being freely 
made that sales will keep pace 
with attendance in surpassing the 
totals of last year’s show. About 
$2,000,000 in orders were taken as 
a result of the 1935 exposition. 
The higher estimate set for the 
current event is based upon the 
volume done during the first two 
days of the show. 


Considerable  ssocial activity, 
participated in by all of the as- 
sociations here on the _ scene, 
marked show week. Chief among 
these functions were the stag buf- 
fet supper of the Automotive 
Booster Clubs International Tues- 
day evening at the Auditorium, 
and the Overseas Automotive 
Club dinner Wednesday evening 
at the Palmer House. 


MEMA Selects 


4 Directors For 
3-Year Terms 


NEW YORK.—The Motor and 
Equipment Manufacturers Assn. 
announces that the official tally 
of the vote cast by the members 
for the new directors of the as- 
sociation shows the following 
elected to the MEMA board for 
the three-year period, 1937 to 
1939: 


J. W. Anderson, president of 
the Anderson Co., Gary, Ind., to 
succeed C. F. Conn; J. H. Cat- 
tell, general manager of Warner 
Patterson Co., Chicago, to suc- 
ceed G. W. Sherin; B. G. Gil- 
more, secretary-treasurer, The 
Fairmount Tool and Forging Co., 
Cleveland, to succeed R. L. Smith; 
D. H. Daskal, president of Per- 
fection Gear Co., to succeed J. A. 
Tumbler. 


3 


pected to Exceed $2,000,000 | 


M. E. COYLE, general manager of the Chevrolet division of the General Motors Corp., was an in- 
terested listener when Felix Doran jr., Chevrolet assistant general sales manager, gave a special Christ- 
mas sales message to city managers in a 21-city telephone hookup this week. Doran is shown seated at 


the telephone with H. J. Bostwick, manager of Chevrolet’s dealer department, 


standing left, Coyle, 


right, and H. B. Hatch, assistant general sales manager, seated in the foreground. 





Total ’36 Registrations. Set 
At New High of 28,277,000 


DETROIT. — Registrations of 
motor vehicles in the United 
States will reach an all-time high 
of about 28,277,000 this year, the 
Travelers Insurance Co., Hart- 
ford, Conn., reported this week. 
The estimate is based on complete 
reports from 43 states. 

Inquiry to the Automobile 
Manufacturers Assn. by ADN in- 
dicated that organization believes 
the estimate appears “approxi- 
mately correct.” 

R. L. Polk & Co., however, 
told ADN that its figures indi- 
cate the total will not go above 
“27,000,000 at the outside” and will 
probably be somewhere between 
26,500,000 and 26,750,000. 

On the basis of the Travelers’ 
estimate, 1936 total registrations 
would be 8 per cent above last 
year’s and about 6% per cent 
greater than the previous high 
total of 26,545,281 in 1930. 

New Mexico's gain of 16.06 per 
cent heads the list, with Connec- 
ticut second at 15.39 per cent in- 
crease. 

In addition to New Mexico and 
Connecticut, seven states showed 
increases of more than 10 per 
cent. These were Vermont, 13.78; 
Montana, 13.06; Utah, 11.98; Loui- 
siana, 12.69; Idaho, 12.71; Oregon, 
11.27, and Michigan, 10.83. 


Gasoline consumption will also 
reach a new all-time high, the in- 
surance company reports, and 
will be up about 11 per cent over 
last year, the previous high. 

Mountain states led all others 
in both registration and gasoline 
consumption increases. Smallest 
percentage gains were shown by 
the west north central states. 


Sit Down Strikes 
Hit Two Plants 


DETROIT.—Two new sit-down 
strikes Thursday came into the 
local parts industry picture. 

Officials of the Kelsey-Hayes 
Wheel Co., which employs 4,000 
workers, reported that about 20 
workers in the brake department 
participated. Work was resumed 
the management announced, 
when the men were told to form 
a committee and present their case 
Friday. 

At the same time the fabrica- 
tion and extrusion plant of the 
Aluminum Co., of America plant 
was idle with a stay-in strike 
About 60 men made 14 others 
idle. They want an increase ot 
20 cents an hour. 


oe 


PREPARING BONUS CHECKS. The Christmas rush is on in accounting department of General 
Motors where millions of dollars are being psid to workers in bonuses. This scene shows a section of 
the payroll department of the Buick division as employes’ service records are checked and checks are 
drawn for the disbursement Dec. 18. A total of 12,000 hourly rate employes will receive more than 
$600,000, checks ranging from $35 to $60, and averaging $50 in Buick’s case. 


12,000 Workers 
At Buick Given 
$600,000 Bonus 


FLINT.—Accounting and pay- 
roll departments of the Buick di- 
vision of General Motors are at 
“capacity production” matching 
that of the final assembly line, it 
was revealed today with the an- 
nouncement that more than $600,- 
000 will be paid in bonuses to 12,- 
000 Buick employes in the Gen- 
eral Motors Christmas disburse- 
ment Dec. 18. 

According to D. E. Williams, 
comptroller, what amounts to @ 
“Christmas rush” is occupying 
the departments as employment 
records of the entire Buick work- 
ing forces are checked and bonus 
checks issued for distribution 
next week. 

In addition, the payroll depart- 
ment’s volume has been aug- 
mented during recent weeks by 
revision of wage rates to conform 
to the blanket increase of five 
cents an hour to hourly rate 
workers, put into effect on Nov. 
9 in all General Motors units, and 
the computing of overtime pay- 
ments as a result of the new 40 
hour week. 

The Christmas bonuses and the 
hourly rate increase represent a 
$10,000,000 disbursement by the 
corporation. 

Employes’ bonus checks, which 
are being made out at the rate of 
nearly 2,000 an hour, will range 
from $35 to $60, based on the 
hourly rate of the employe and 
the extent of his service during 
the past year. Those employed on 
Dec. 1, who have been on the pay- 
roll throughout the current year 
and who have had a minimum of 
26 weeks with the division, are 
eligible for the bonus. 

With more than 12,000 Buick 
hourly rate employes qualifying 
on this basis, the bonus checks 
will average $50. 


Va. Registrations Up 


RICHMOND, Va. (UTPS).—State 
motor vehicle registration Dec. 12 
showed an increase of 34,074 over 
last year, John Q. Rhodes jr., direc 
tor of the state division of motor 
vehicles, announced yesterday. For 
the nine months from Mar. 1 to 
Dec. 1 last year, registration was 
387,951, while on Dec. 1 this year 
the total was 422,025. 


Fruehauf Bonus 


DETROIT.—The Fruehauf Trailer 
Co. will pay a Christmas bonus of 
$25 to all employes who have been 
employed for six months or more. 





MEWA Appr 


Chain Store Competition 
Attacked as “Anti-Social” 


(Continued from Page 1) 


Grimm-Hansen-Treland, Inc., Chi- 
cago, treasurer. 

Five new directors were also 
named to the board. They are F. 
G. Stewart, Standard Automotive 
Supply Co., Washington, D. C.; 
Cc. E. Owen, East Texas Auto 
Supply Co., Tyler, Tex.; R. P. 
Greene, Littlefield-Greene Corp., 
Boston; W. L. Maxwell, Maxwell 


meeting, to present some figures 
just received by him from Wash- 
ington pertaining to the inroads 
being made by chain stores in the 
automotive trade. 
Chain Business Rose 

Senator O’Mahoney’s statistics, 
covering 1929 and 1933, revealed 
that 9 per cent of retail automo- 
tive stores were chain-operated in 
1929 and 11.5 per cent in 1933, but 
that the volume of business done 
by chain-controlled stores in pro- 
portion rose from 20.4 per cent 
in 1929 to 34.3 per cent in 1933. 

Describing the Robinson-Pat- 
man bill as an attempt to clarify 
‘the comparatively vague language 


NEW CHIEFS of the Motor and Equipment Wholesalers Assn. 
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oves Nat. All-Industry Jobber Assn. 


Frank Ruggles, 
Republic Truck 
Founder, Dead 


ALMA, Mich.—Frank W. Rug- 
gles, since 1910 a figure in the 
automotive industry, died at his 
home here Monday. He was 60 
years old. 

Organizer and president of the 
Republic Motor Truck Co. from 
1912 to 1920, Mr. Ruggles came to 
Alma from Massachusetts in 1910 
to manage the Alma Mfg. Co. 
The factory then produced Her- 
cules trucks and later the Cam- 
eron truck. During the war, Mr. 
Ruggles became the largest ex- 
clusive manufacturer of trucks 
and produced the first low-priced 
truck. 

He sold his interest in the Re- 
public company in 1920 and 


of earlier anti-trust legislation, 
O'Mahoney declared that its value 
lies in the specific citations by 
congress as to violations by con- 
trast with the NRA method of 
passing the job on to business it- 
self. He also stressed the fact that 
it removes points of doubt right- 
fully arising in the courts in the 
matter of interpretation. 

Another featured speaker, Dr. 
Harold G. Moulton, president of 
the Brookings Institution, Wash- 
ington, D. C., discussing “Funda- 
mental Problems Today,” treated 
the subject from the standpoint 
of the economist, and pleaded for 
lower prices rather than higher 
wages as the solution to an up- 
ward swing in production. 

“If the 30-hour or even the 36- 
|hour week is effected under a 
|revised NRA, a sharp rise in 
prices is inevitable,” said Dr. 
Moulton. 

“We have to take the choice as 
a nation between spreading the 
work thinner and curtailing, and 
working enough hours to permit 
| the scale of production that is re- 
| quired.” 





NOT a snake charmer, but a Urged More Profit 


stunt by Packard Electric to| George H. Niekamp, chairman 
demonstrate its wire at the ASI|of the MEWA committee on 
show this week. manufacturers’ relations, urged a 
| better ofi i j 

Motor Supply Co., Stockton, Calif.; than they Pte my eee 
and T. W. Ehrlich, Automotive! viewed the rising cost of labor 
Equipment Co., Newark, N. J. | and the new payroll and other 

A strong attack on chain store | taxes, all coming out of the gross 
competition was launched in @D/ profit of the jobber, as reasons 
address by B. W. Ruark, general | for longer discounts to them. He 
manager of MEWA, in which he /| ajso stated that the prices set by 
classified chain stores within and| manufacturers are flexible. while 
without the automotive industry|the jobbers’ discount is fixed. so 
as “anti-social.” He censured them/| that the latter needs a bigger 


particularly for such practices @3/ margin to offset new factors in|. 


low scale of pay, discrimination | his costs. 
against ability and against human : 
Sines of 4 years and ue aml _Throughout the convention ses- 
rapid turnover of managers. | 1°98 Monday and Tuesday, the 
These factors make it difficult, | north —— of a ee 
he added, for the independent to| “"°T® ey were ned, was 
compete against chain stores. aoe ee was far ahead 
of last year’s m , 
On the eve of Ruark’s attack, ” oe _— “—— 
Senator Joseph C. O'Mahoney, of | Motor-driven horns, sleeve-valv 
. : : " . > e 
ee eened ae his — | engines, silent timing gear chains, 
on “a obinson-Fatman =. | lefthand steering, unit power plants 
price iscrimination act at the |and baked enamel finishes appeared 
MEWA Gold Star banquet! in 1908. 


NEW DIRECTORS occupy places of honor at the Motor & 
Equipment Wholesalers’ Assn. annual banquet at the Stevens Hotel, 
Chicago. Here are Frank G. Stewart, Washington, left, and ©. E. 
Owen, Tyler, Tex., right. Between them is a holdover director, 
R. T. Klapp, Knoxville, Tenn. 


talk it over in Chicago. They are George L. Lockridge, left, president, 
Kansas City, and Gordon E. Johnson, vice-president, Roanoke, Va. 
They were elected at the closing sessions of the annual MEWA con- 








vention in the Stevens Hotel. 


NADA Legislative Activities 
Co-ordinated Under Roberts 


DETROIT. — Appointment of 
Henry H. Roberts as legal and 
legislative counsel of the National 
Automobile Dealers Assn., has 
been announced by Arnon N. 
Benson, general manager. 

Establishment of this legisla- 
tive department represents one of 
the major steps in the program 
of activities of NADA, as ap- 


proved by the executive commit- | 


tee recently. Roberts’ department 
will serve as a clearing house in 
connection with all legislative ac- 
tivities. The department’ will 
gather and maintain complete in- 
formation relative to existing 
state and federal laws that per- 
tain to the automobile industry. 
It will also co-operate with state 


and local associations in furnish- | 
ing information, suggestions and | 


recommendations and generally 
seek to co-ordinate the legislative 
efforts of the various groups so 
that legislation proposed may be 
generally harmonious, and avoid 
the adoption of laws in different 


°37 To Be Best 
In Car History, 
Frazer Asserts 


DETROIT.—Joseph W. Frazer, 
vice-president of the 
sales division of the Chrysler 
Corp., on his return from a three- 
week trip to the Pacific coast and 


southwest, was more than ever} 


convinced that 1937 will be the 
automobile industry’s best sea- 


son. 
Frazer’s itinerary included visits 
to the Chrysler company’s prin- 


cipal distributors and dealers in| 
northern and southern California, | 


Arizona, Texas, and New Orleans, 
so he was able to get a cross-sec- 
tion of conditions in three im- 
portant trading areas. 
business and general business 
booming. 

“The demand for motor cars is 
so great in the sections I visited,” 
said Frazer, “that there are no 
dealers’ stocks anywhere. The de- 
mand for medium and high-priced 
cars is increasing in its ratio to 
the demand for the lower-priced 
units. 

“The used car situation among 
our dealers is very satisfactory. 
Although stocks are fairly large 
numerically, the demand is brisk 
and the supply is sufficient to last 
only a few weeks at the present 
rate of sales. This demand for 
used cars is a good sign, for it 
means that the working class is 
becoming increasingly able to af- 
ford personal transportation.” 


Chrysler | 
those hired prior to July 1, 1936. 


Every- | 
where he found the automobile | 





states which conflict with each 
other. 

The department will also secure 
and disseminate information con- 
cerning the merits or demerits of 
proposed national or state legis- 
lation, and will at all times be 


available to assist in the promo-| 
| LaSalle V-8 and Cadillacs have 


| given the Cadillac Motor Car Co. 


tion of sound, needed laws; in ob- 
taining modification or clarifica- 
tion of existing laws, or in com- 
bating legislation that is believed 
harmful to the best interest of 
automobile dealers. 

In view of the probable trend 
of federal legislation during the 
coming session of congress, and 
the fact that 44 state legislatures 
meet during the next few months, 
the need for such a department 
is generally recognized. The re- 
cent decision of the supreme court 
upholding the California and II- 
linois fair trade practice acts 
opens a field for 


the motor vehicle retailing trade. 


Graphite Employes Get 
Bonus and Pay Increase | 


CLEVELAND.—A special divi- 
dend and an increase in pay has 
been given employes of the Cleve- 


land Graphite Bronze Co. All em- | 


ployes hired prior to Nov. 29, 
1936, will get one week’s pay, and 
a minimum of $25 will be paid 


Increases of five cents per hour 
will be given all hourly employes, 
starting Dec. 27, and similar in- 
crease will be given salary em- 
ployes, beginning Jan. 1, 
earn $250 per month or less. 


investigation | 
that is of utmost importance to| 


| Merville, 


who | 





founded the Ruggles Motor Truck 
Co., of Saginaw, Mich. and Lon- 
don, Ont., later becoming presi- 
dent of the Northern Wheel Co., 
of Alma and St. Louis, Mich. 

Surviving are the widow and a 
son, Read S. Ruggles, a Cleveland 
manufacturer. Services were held 
here Wednesday. 


Cadillac-LaSalle 
Dealers Now At 
All-Time Record 


DETROIT.—New dealers signed 
since introduction of the 1937 


the largest list of retail outlets 

in its history, Nicholas Dreystadt, 

general manager, announced. 
“Not all of the applications are 


| being accepted,” Dreystadt said, 


“inasmuch as we are expanding 
our retail organization gradually 
and solidly. However, we did bring 
the dealer total to 1,027 during 


| November for an all-time high.” 


Eight new distributors are: 

Atlantic Motor Co., J. A. Brown, 
president, Wilmington, N. C.,; 
Fisher Motor Co., H. H. Fisher, 
president, Minot, N. D.; Lake Mo- 
tor Service, Inc., R. F. Barick- 
man, president, Devil’s Lake, N. 


| D.; Uzzle Motor Co., D. W. Uzzle, 


president, Durham, N. C.; Mer- 
ville Cadillac-LaSalle Co. F. F. 
president, Binghamton, 
N. Y.; Corbett Motor Co., J. W. 


| Corbett, president, Wilson, N. C.; 


Johnstown Auto Sales Co., Walter 
Moore, general manager, Johns- 
town, Pa.; and Raleigh Motor Co., 
George D. Deen, president, Ra- 
leigh, N. C. 


Rice Is Appointed 

NEWARK.—A. L. Rice has been 
appointed business manager of the 
New Jersey Motor Truck Assn. 
Rice, for many years a partner in 
the Day Elder Motor Truck Co., 
was chairman of the Annual Truck 
Show committee. 


THE “GOLD STAR” BANQUET session of the Motor and Equip- 
ment Wholesalers Assn. proved a great night for Wyoming. W. F. 


Wilkerson, retiring president, second from left, hails from Casper. 
So does T. C.- Tonkin, right, while between them, greeting B. W. 
Ruark, general manager of MEWA, stands Sen. Joseph C. O’Mahoney, 
Wyoming, speaker of the evening at the dinner. 





WASHINGTON.—Massachusetts 
is the sixth state to make an ef- 
fort, through a_ constitutional 
amendment, to protect the motor- 
ing public’s investment in high- 
ways by preventing the diversion 
of gasoline taxes and motor ve- 
hicle license fees to purposes other 
than for construction, mainte- 
nance and operation of roads, ac- 
cording to a statement issued 
here by the American Road Build- 
ers’ Assn. 


The statement declares: 

“A document with 50,000 signa- 
tures, twice as many as are re- 
quired to petition an amendment 
to the state constitution, is ready 
for presentation to the Massa- 
chusetts legislature when it meets 
in 1937. 


“Of the net total of $17,334,090 
collected by the state in 1935 
gasoline taxes, $9,953,789, or more 
than 57 per cent, was diverted to 
purposes other than for use on 
highways. Of the total of $6,305,- 
397 collected in motor vehicle li- 
cense fees, $280,711 were lost to 
highways through diversion. 

“Congress took cognizance of 
the unfairness of taxing motor 
vehicle transportation, unless the 
proceeds of such taxation were 
applied to the construction and 
maintenance of highways, when 
it passed the Hayden-Cartwright 
road act in June, 1934. In an effort 
to curb diversion of highway rev- 
enues it provided in the act a pen- 
alty of one-third of a state’s allot- 
ment of federal aid highway 
funds if the state increased the 
amount of diversion of revenues 
derived from gasoline taxes, mo- 
tor vehicle registration and license 
fees and other special taxes on 
motor vehicle owners and opera- 
tors over the amount it was di- 
verting on the date the bill be- 
came a law. 

“The total amount of gasoline 
taxes and motor vehicle license 
fees diverted by the various states 
in 1934 was approximately $123,- 
000,000; the amount diverted in 
1935 was about $146,450,000. 

“The five states which have 
constitutional amendments pre- 
venting the diversion are Colo- 
rado, Missouri, Kansas, Minnesota 
and Maine. 

“In 1935, 13 other states, 
through public sentiment and 
various measures were able to 
escape the diversion. These were 
Arkansas, California, Connecti- 
cut, Idaho, Iowa, Kentucky, Mis- 
sissippi, Montana, Nevada, New 
Hampshire, Oregon, Utah and 
Vermont. 

“The newly-appointed commit- 
tee of the ARBA on safe high- 
ways believes that in order to 
effectively decrease accidents by 
building safe highways, the reve- 
nues paid by the motoring public 
should be used for highway pur- 


November Sales 
At Hudson Top 
8-Year Record 


DETROIT.—Sales of Hudsons 
and Terraplanes are higher in 
volume than for eight years at 
this corresponding time of year, 
according to William R. racy, 
vice-president in charge of, xales 
of the Hudson Motor Car Co. 
“During November our retail 
sales totaled 8,300 cars. This rep- 
resents a gain of 99 per cent over 
October of this year and a gain 
of 30 per cent over November of 
last year,” stated Tracy. 

“For the first week in Decem- 
ber, sales were not only greater 
than for any corresponding week 
since 1928, but are higher in 
volume than since June, of this 
year. The week ended Dec. 5, 
was the ninth successive week to 
show a gain in retail sales.” 
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Mass. Joins Fight to 


Proposed Amendment Put 


Betore ’37 State Assembly 


poses only. The tendency to in- 
crease diversion of gasoline taxes 
and motor vehicle registration 
fees to purposes other than high- 
ways will be one of the chief 
topics of discussion by the com- 
mittee on safe highways when it 
meets at the annual convention of 
the ARBA in New Orleans, Jan. 
11-15, 1937.” 


Pontiac Reports 
Output, Jobs 


Running Race 


PONTIAC. — Pontiac goes on 
breaking production and employ- 
ment records in the effort to build 
enough cars to keep up with the 
retail sales and reduce unfilled 
orders, according to H. J. Kling- 
ler, Pontiac Motors’ general man- 
ager. 

“Retail sales by dealers in the 
United States last month were 
the highest they have ever been 
in November,” says Klingler. 
“The total was 17,455 compared 
with 14,148 in November, 1935. 

“Although we built more cars 
than dealers sold in November, 
some of them went to foreign 
countries, some were Canadian 
built and several thousand were 
in transit to dealers so that un- 
filled orders increased by a larger 
number than the difference be- 
tween sales and production. 


“The exact number of cars 
built was 21,538 compared with 
19,466 a year ago. Had our deal- 
ers received all the cars we built 
during the past month they could 
have delivered every one of them 
immediately. 


“Tf our planned production can 
be carried on through December 
we will build 26,000 cars, which 
will be an all-time high for any 
month of the year. For three 
weeks production has been at the 
rate of 1,100 cars per day. 

“With this continual increase 
in production, employment keeps 
on growing. The payroll never 
has been as high as it is now. 

“In spite of all we can do to 
build more cars, our unfilled 
orders have continued to increase 
until today we have three times 
aS Many as we had at the same 
time last year.” 


THE DOTTED LINE gets the ink as J. F. O’Connor, president of 
O’Connor Motors, Studebaker’s Buffalo distributor signs up. Witnesses 
are J. W. Merrin, left, regional manager in Cleveland and Paul G. 


Hoffman, Studebaker president. 


MEMA Tackles Exports, 


Co-operatives and Safety 


CHICAGO.—After tuning up 
with board and other group ses- 
sions for two days, members ot 
the Motor and Equipment Manu- 
facturers Assn., held their an- 
nual dinner meeting Thursday 
night at the Blackstone hotel. 


Four topics in particular held 
the center of the stage, all being 
discussed by experts in their re- 
spective specialties. Fred G. 
Wacker, president of the MEMA, 
presided. 

First on the banquet program 
came a presentation of highlights 
of the 1936 export situation by 
P. A. Karl, chairman of the as- 
sociation’s export committee. Kar) 
discussed the situation as it has 
existed this year without attempt- 
ing to forecast the year ahead, 
the latter phase being beyond the 
scope of the subject assigned him. 


G. E. Weaver, vice-president ot 
the Weaver Manufacturing Co. 
Springfield, Ill., talked on motor 
vehicle safety inspection. Weaver 
also addressed the Motor and 
Equipment Wholesalers’ Assn. 
convention Tuesday, on this sub- 
ject. His talks were followed 
closely, in view of the national 
interest in the matter of safety 
among motorists, legislators, and 


NAPA to Extend ’36 Plan 


Of Regional Conferences 


CHICAGO.—Meeting this week 


at the Knickerbocker Hotel, the 
National Automotive Parts Assn. 
laid plans for extending ware- 
housing and distribution opera- 
tions during the coming year. 

Henry Lansdale, general mana- 
ger, revealed that arrangements 
among manufacturers, warehous- 
ers and jobbers joining in the 
program during 1936 were mutual- 
ly satisfactory with respect to 
both buying and selling of auto- 
motive products. 

As a consequence, the associa- 
tion will continue the 1936 plan 
of concentrating upon regional 
conferences. 

The NAPA will launch upon a 
dramatic form of presentation 
through the medium of nation- 
wide tours to display the lines 
handled by the NAPA members. 
Jobbers will be advised in ad- 
vance when the entourage is to 
reach their city or territory, and 
this notification will be accom- 
panied by an invitation to at- 
tend the regional meeting in that 
area. 

A. F. Baxter, Buffalo, was 
elected president of the National 


at the 
organization’s meeting in Chicago, 
Wednesday. 

Henry Lansdale, Detroit was re- 
elected vice-president and gen- 
eral manager and Carlisle Fraser, 
Atlanta, Ga., vice-president. 


Automobile Parts Assn., 


all those engaged 


in the auto- 
motive business. 

Consumer co-operatives occu- 

pied their “place in the sun” at 
the meeting, with Prof J. L. 
Palmer, of the University of Chi- 
cago, discussing the challenge of 
the co-operative form of market- 
ing. 
Practical aspects of the Robin- 
son-Patman act were outlined in 
a “getting down to cases” address 
delivered by David Clarke, 
prominent attorney of Chicago. A 
questions and answers. session 
followed Clarke’s talk, with the 
position and rights of manu- 
facturers stressed throughout. 

New directors recently elected 
to the board were presented at 
the banquet. 

Group meetings in advance of 
the dinner meeting included those 
of manufacturers’ agents, direc- 
tional signal manufacturers, the 
manufacturers’ relations commit- 
tee and the manufacturers otf 
automotive equipment, 


GM Production at Oshawa 
Up to 10,000 This Month 


OSHAWA, Ont.—In response to 
one of the strongest demands 
ever experienced by the company, 
the General Motors factory here 
is launched on the biggest Decem- 
ber production schedule in his- 
tory. Output in November a- 
mounted to approximately 6,000 
units, but an upward revision of 
the factory program was adopted 
as a result of the public reception 
of the new cars at the motor 
shows and a flood of orders from 
abroad. 

More than 10,000 cars are sche- 
duled to roll off the assembly 
line here this month. 


BROOKLYN DISTRIBUTORS for Graham. Shown here are, left 
to right: Murray M. Shindell, president of the Stewart Bliss Co., 
Brooklyn Graham distributor; J. B. Graham, president of Graham- 
Paige, and Charles L. Martell, secretary and treasurer of Stewart 
Bliss. The picture was taken at the close of the company’s show. 
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Halt Diversion of Motor Taxes 


Ford to Erect 
Big Addition To 
Windsor Plant 


WINDSOR, Ont.—Ford Motor 
Co. of Canada, Ltd., is preparing 
to erect a new body manufactur- 
ing and final assembly plant ad- 
joining its main factory here at 
a cost of $3,300,000, Wallace R. 
Campbell, president, announced 
this week. The building is esti- 
mated to cost $2,300,000, while 
tools, equipment, building serv- 
ices, tunnel and subway are esti- 
mated at $1,000,000. 

The new factory is part of a 
program designed to expand the 
Ford company’s production capa- 
city by at least 25 per cent and to 
modernize and consolidate its 
manufacturing facilities. When 
the program is completed, Ford 
will be able to build 100,000 units 
a year in Canada. 

Construction work will get un- 
derway early in 1937, and the new 
plant is scheduled to be ready 
for operation before the end of 
next year. The $3,300,000 expendi- 
ture for the new factory is in ad- 
dition to the $1,700,000 approved 
by Ford directors at the Nov. 18 
meeting for enlargement of the 
main Ford manufacturing plant 
and installation of equipment in- 
tended to enlarge and modernize 
the production facilities. 


Parts Managers 
Of Nash Will Get 
Factory Training 


KENOSHA, Wis.—Nash Motors 
Co. will play host, through L. L. 
Virgil, service manager, to more 
than 150 service and parts mana- 
gers at Kenosha next week. 


Beginning Tuesday, Dec. 15 and 
lasting through Saturday, Dec. 19, 
the service and parts managers 
for distributors in every section 
of the United States and Canada 
will go to school at Kenosha. 

There they will discuss the 
maintenance of the Nash lines, as 
well as equipment. 

The delegates will be greeted on 
Tuesday by C. H. Bliss, director 
of sales, Courtney Johnson, gen- 
eral sales manager, Virgil, and 
other factory executives. 

Wednesday will be spent in 
tours of inspection of the Nash 
factories, the Seaman Body plant 
at Milwaukee, the Nash LaFay- 
ette “400” plant at Racine, and 
the Nash Ambassador plant at 
Kenosha. 

Thursday and Friday will be 
devoted to discussions by Virgil, 
G. F. Gieselmann, assistant serv- 
ice manager, and other factory 
service men, of the mechanics of 
the 1937 series. The convention 
will wind up on Saturday, when 
each delegate will start for home 
in a new 1937 automobile. 

At home, each service manager 
for a distributor, will call a meet- 
ing of the service and parts 
managers of his dealers. 


H. S. Welch Joins Bendix 
As Export Division Head 


CHICAGO.—Howard 8S. Welch, 
former president of the Stude- 
baker-Pierce-Arrow Export Corp. 
and since 1935 chief of the auto- 
motive and aeronautic division of 
the department of commerce, 
Washington, has been named by 
the Bendix Aviation Corp. to head 
up its export organization. 

Welch, whose headquarters will 
be in New York, will be respon- 
sible for foreign sales of the Ben- 
dix subsidiaries manufacturing 
products in the automotive, avia- 
tion, marine and industrial divi- 
sions, 


In 1895, R. E. Olds brought out his 
first car powered with an internal 
combustion engine. 
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Sixty-six Cents or Safety 


NDER A PLAN for compulsory inspection worked out 

by George Rex, of the Michigan Automotive Trade 
Assn., for presentation at the coming session of the 
Michigan legislature, the average yearly cost for inspec- 
tion per vehicle is placed at 66 cents. This is the cost to 
the state, with provision made for amortizing its original 
investment in buildings and equipment over a five-year 
period. The average fee for inspection in states and cities, 
where compulsory check-ups are now in vogue, is $1 per 
year, or 50 cents per inspection. 

Rex’s cost projections are not based upon theory, but 
rather upon a careful study of costs in other communities 
where inspections are now held. If it can be done in 
Michigan and other states and cities, it can be done 
universally throughout the nation. The only question 
seems to be—do we want to do it? 

After a careful study of the situation, Automotive 
Daily News is fully convinced that compulsory state in- 
spection of motor vehicles to insure that they are kept in 
proper operating condition is a duty which the state owes 
to its citizens. The proper maintenance of motor vehicles 
on our highways and the elimination of unfit cars is 
equally as important, if not more important, from the 
standpoint of public welfare and safety, as the main- 
tenance of state and city inspections under our health and 
building laws. 

Inspection records in the 11 states and three prominent 
cities, where compulsory inspections are now in force, tell 
almost the same tale. On the average, 40 per cent of the 
cars submitted for inspection are found to be below par 
and in need of adjustment. In most cases, the percentage 
of defective items, such as brake, light, etc., run neck and 
neck, from one community to the other. Just to what 
extent mechanical defects contribute to motor accidents is 
difficult to tell, but in three prominent cities where com- 
pulsory inspections have been enforced, accident fatalities 
have been reduced 24 per cent and determining the cause 
of the accident has been simplified. 

In 1935 approximately 36,500 persons met death in 
motor accidents, with total registration of automobiles 
placed at 26,000,000. This year it is estimated 28,277,000 
vehicles are in registration. Motor fatalities are likely to 
rise to the all-time high of 37,500 persons. The economic 
loss, not to count suffering from such a toll on a national 
basis, is appalling. 

In Memphis, Tenn., 1934, the city reduced its fatalities 
through compulsory inspection, by 18 per cent. Insurance 
claims paid on property damage, etc., dropped by as much 
as 30 per cent. If this same saving in insurance claim 
payments could be effected throughout the United States, 
it would more than pay the cost of inspection. 

Under the Michigan plan, the actual cost of inspection 
would be 66 cents per day. Our national cost for inspection 
on this basis would run close to $2,000,000,000 yearly 
and car owners would pay in inspection fees $3,000,000,000 
annually. This seems a heavy burden, but boiling it down 
it would mean that each owner would pay one-fifth cent 
per day for the assurance that every car on the road, at 
least mechanically, is in good condition. It would seem 
that the choice between 66 cents and safety is obvious. 


. AUTOMOTIVE DA 


By George M. Slocum 


JOIN 
AGAINST 
JUNKERS 


The “junk the junk- 
ers” campaign inaug- 
urated by ADN is 
under way and we 
are encouraged by the number 
who are enlisting “for the dura- 
tion of the war.” Newspapers 
and associations are offering en- 
couragement and before many 
moons have past the real battle 
should be on in earnest. Secur- 
ing adequate laws to enforce reg- 
ular inspection of every motor 
vehicle on the road must be a 
state to state affair. I doubt if 
any national law could be any 
more effective than was that de- 
signed to prohibit the sale of al- 
coholic beverages. It is strictly 
a state by state proposition and 
that is the way we expect to pro- 
mote it. 
+ ed * 

IN A GENERAL way, the plan 
is to make a study of the experi- 
ence in Pennsylvania and in any 
other location where enforced in- 
spection has been operative. Then 
to work up the “model law,” with 
the aid and co-operation of every 
interested body. Once this law 
has been formulated we will ask 
the help of ADN readers to se- 
cure its introduction in every state 
capital at the opening of the 
forthcoming sessions. This may 
seem a slow process, but when it 
is remembered that each state 
represents a segment of the 23,- 
000,000 registered motor vehicles 
on the highways the job ahead 
does not seem so impossible to 
accomplish. 

7 - * 

WHAT WE WANT, particularly 
now, are letters from ADN read- 
ers who have had experience with 
such regulations or those who are 
in favor of it. We are just as 
anxious to uncover any objections 
to such legislation. So far we 
have found no “bugs” in the plan, 
but they may be lurking there and 
we want to get them out in the 
open where we can be assured of 
full discussion. If for any reason 
any reader of ADN is hesitating 
about writing his views on the 
subject for fear of our publishing 
them, let us hasten to assure this 
timid individual that we will re- 
spect any request to withhold the 
name of the writer, but obviously 
we can only consider letters which 
are signed as proof of good faith. 


THIS SUBJECT of getting the 
junker cars off the streets and 
highways is one which touches 
the pocketbook of every man who 
makes or sells automobiles, trucks 
or anything even remotely con- 
nected with their operation. It 
strikes even deeper, although in- 
directly, in the matter of remov- 
ing unsafe cars which are a men- 
ace not only to their drivers, but 
to the hundreds of cars which 
they must pass in a single day’s 
driving. The matter of safety is 
no longer one which manufactuar- 
er or dealer can leave for some- 
one else to “do something about.” 
Sooner or later it is going to dig 
right down into your own pocket. 
There is one way (so we think) 
to make the roads safer for those 
who use them and that is to get 
rid of the “junkers.” There is one 
way to get rid of the “junkers” 
and that is to enforce regular in- 
spection as they do in Pennsyl- 
vania. You cannot pass laws to 
prohibit all cars of the '20 vintage 
from the roads. There are un- 
doubtedly many which by being 
put in 100 per cent condition as 
to brakes, lights, etc., are safe 
when properly handled. But the 
old jaloppy which would not 
bring $20 on any used car lot, 
will hardly afford the $21.89 esti- 
mate for putting it in the condi- 
tion which the law demands; 
therefore, it heads right straight 
for the junk-yard, where it be- 
longs, and probably results in its 
owner buying a car which is in 
proper condition. 

oF * 


THERE IS a coupon in the ad- 


ENFORCED 
INSPECTION 


. 
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A Save-A-Life Slogan 


Reward 


I have just read the latest issue 
of the Automotive Daily News 
and was very pleased to see a 
picture of Mr. Anthony and the 
Governor’s party on the front 
page. 

The official opening of the 
bridge was a grand spectacle and 
I am sorry Chris Sinsabaugh 
could not have been here to see 
it. As you, no doubt, know Mr. 
Anthony was very active in the 
promotion of the bridge idea 15 
years ago. He spent a great deal 
of time and a substantial sum of 
money on starting this project. In 
recognition of this service he was 
given the privilege of driving the 
first official car over the Bay 
Bridge. 

We appreciate very much your 


jacent column which makes it 
easy for you to indicate your in- 
terest by volunteering to help get 
such a law in your state. Please 
send it in today and “enlist for 
the duration of the war!”—G.M.S. 


c 


DETROIT 


l 

| I am interested in your proposed plan to remove the un- 

| safe cars from the road by some means of enforced motor 
vehicle inspection. You can count on my help in this state. 

| Enroll me as a volunteer for “the duration of the war!” 

i 

| 


Let’s “Junk the Junkers!’’ 
AUTOMOTIVE DAILY NEWS 


co-operation and hope to have an 
opportunity to reciprocate in the 
very near future.—LeRoy Spencer, 
resident manager, Earl C. An- 
thony, Inc., San Francisco. 


Production 


The table of adjusted produc- 
tion estimate from January 
through October published in 
your Pink Edition dated Dec. 2 
is most interesting. I think it will 
appeal particularly to those in- 
terested in the industry from the 
financial standpoint. Can you tell 
me if the Automotive Daily News 
ever published a similar table for 
1935? It would be valuable for 
comparison purposes and I don’t 
believe I have ever seen one dur- 
ing the period I have been a sub- 
scriber.— Marshall S. Foster, G. 
M.-P. Murphy & Co., New York 
City. 

(EpiTor’s Note: ADN did not pub- 
lish production estimates on 1935 
output.) 


Se dniaheinstateneannal 


| (Kindly pin this to your card or letterhead to indicate your | 
connection with the automotive industry.) 
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NEW OPPORTUNITY OFFERED TO DEALERS AS 


LOWER PRICES TRIPLE 
DESOTO MARKET 


LOOK AT THE PRICE 


‘685 


and up, list at factory, 
Detroit. Special equip- 
ment extra. 


ENTIRELY NEW 93-H. P. “ECONOMY EN- 
GINE” ... 6.5 TO 1 COMPRESSION RATIO 


GENUINE HYDRAULIC BRAKES. . . DOUBLE- 
PISTON TYPE... FAST, SURE STOPS WITH- 


.. FLOATING POWER ENGINE MOUNTINGS. 


FULL-LENGTH WATER JACKETS. NEW U- 
SLOT PISTONS. LARGER INTAKE VALVES. 


ONLY LOW-PRICE CAR WITH 4 NEW “AERO” 
HYDRAULIC SHOCK-ABSORBERS, PLUS 
INDEPENDENT FRONT WHEEL SPRINGING. 


14 RUBBER “FLOAT” BODY MOUNTINGS 
-END VIBRATION AND ROAD RUMBLE. 


FIRST SAFETY INTERIOR! LOW LEVEL FLOORS 
. . « INSTRUMENT PANEL CONTROLS ARE 
RECESSED ... NOTHING TO BUMP OR 
CATCH OR TEAR. 


NEW SOUND-PROOFING! WALLS, FLOOR, 
AND TOP LINED WITH 4 DIFFERENT 
SOUND-ABSORBING MATERIALS. 


NEW ONE-PIECE SEAMLESS STEEL TOP 
ADDED TO A BIGGER SAFETY-STEEL BODY. 


NEW STEERING! ABOLISHES ‘’WIND- 
WANDER” AND “EDGING OFF” IN RUTS. 


DE SOT 


OUT JERKING. A FEATURE ON EVERY 
DE SOTO EVER BUILT! 


MORE ROOM! 199 INCHES LONG .. . SEATS 
SIX PASSENGERS ON CHAIR-HIGH SEATS 
. LUGGAGE SPACE INCREASED 20%. 


SCIENTIFIC RE-DISTRIBUTION OF WEIGHT. 
ENGINE MOVED FARTHER FORWARD. PAS- 
SENGERS CRADLED BETWEEN THE AXLES. 


HYPOID REAR AXLE... NEW SYMMETRI- 
CAL CONNECTING RODS. NEW SEALED 
UNIVERSALS. 


NEW COMPOUND CUSHIONED CLUTCH. 
SYNCRO-SILENT TRANSMISSION. 


ALUMINUM ALLOY PISTONS, WITH 4 RINGS. 
EXHAUST VALVE SEAT INSERTS. 


NEW VENTILATION! BUTTERFLY-WING 


FRONT WINDOWS. QUARTER WING REAR 
WINDOWS THAT SWING OUT EASILY. 


MAKES YOU 
MONEY! 


NEW OPPORTUNITY 


E SOTO’S NEW lower prices give De Soto 
dealers a potential market that’s three times 

as big as last year’s. 
It is estimated that nearly 1,000,000 new cars 
will be sold during 1937 in the De Soto price bracket. 


That, combined with Plymouth’s tremendous 
market, offers a great profit-making opportunity. 


There may be a franchise open in your territory. 
Write or wire immediately to the De Soto Division 
of the Chrysler Corporation, Detroit, Michigan. 


THE NEW PLYMOUTH. Plymouth, too, scoops its 
price class for value this year. It’s the greatest money- 
making combination in the industry today —De Soto 
and Plymouth in one Franchise. 
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Pa. Inspection Law Designed for Uniformity 


State Has Authorized 
8,000 Supervised Stations 


By WILLIAM 


=DETROIT. — Pennsylvania's 
method of procedure in compul- 
sory inspections of motor vehicles 
is designed to make it as easy 
as possible for owners to submit 
their vehicles for inspection and 
at the same time to insure a uni- 
formity of inspection throughout 
the state. Under the Pennsylvania 
law owners are obliged to have 
their vehicles inspected twice 
yearly and no car is permitted to 
operate on the highways during 
the three months period when no 
inspections are in progress with- 
out an “Approved” sticker on the 
windshield. 

Thus in Pennsylvania there 
are three months during which 
owners may submit their cars for 
inspection and three months ar- 
rest period during which cars 
must bear the official approval 
of the inspection station. This 
means that the cars must be in- 
spected and placed in proper ad- 
justment twice each year. 

Eight Thousand Stations 

To accomplish this end, Penn- 
sylvania has authorized 8,000 in- 
spection stations throughout the 
state and 54 state inspectors keep 
these stations under constant 
supervision. When a station fails 
to comply in all respects to the 
inspection procedure laid down 
by the state its license is forfeited 
and another station appointed in 
its place. In most cases adjust- 
ments found necessary are made 
immediately in the station where 
the inspection takes place. 

Naturally there have been ob- 
jections to the private station 
type of inspection. There have 
been charges of faulty inspec- 
tions, collusion and what not. 
But according to Carroll A. Mc- 
Shane, equipment engineer of the 
bureau of highway patrol and 
safety, these charges are rapidly 
dwindling and—for Pennsylvania, 
at least—he feels that the pri- 
vately operated, state supervised 
station is more satisfactory than 
the direct state inspection. In 
smaller states, he feels, the direct 
state inspection might work out 
advantageously. 

The chief interest on the part 
of Automotive Daily News in its 
campaign to remove the junkers 
from the road and insure a better 
maintenance of all cars in opera- 
tion is to determine a yardstick 


NICKELGRAMS 
a ON 


One of the much talked of fea- 
tures for modern automobiles is 
the “overdrive” which is used in 
combination with the regular 
transmission. Overdrives are 
standard equipment this year on 
the Chrysler Imperial and Chry- 
sler Airflow models and optional 
equipment by Studebaker, Nash, 
and on certain Chrysler-made 
cafs. Its principal function is to 
conserve the life of the engine 
by reducing engine speed at high 
road speeds, thereby increasing 
engine life, lowering mainten- 
ance cost, and saving fuel and 
oil. To conserve the life of the 
small and compact overdrive 
unit, its principal parts are made 
of a very high grade Nickel 
Alloy Steel capable of carrying 
great loads with perfect safety, 
without appreciable wear, and 
THE with no service prob- 


lem for the car owner. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 


©. CALLAHAN 


by which a car can be measured 
from a mechanical standpoint. 
Thus, while we do not criticize 
the Pennsylvania methods this 
article is in no sense an endorse- 
ment. The chief purpose is to 
bring out the facts as they are 
today and through doing this we 
hope to arrive at a law which 
would be acceptable in other 
states. 
Procedure Listed 

With this thought in mind we 
are reprinting herewith a rather 
complete abstract of the proced- 
ure instructions laid down by 
Pennsylvania for the official in- 
spections stations in the state. 
The abstract is as follows: 


“The procedure outlined herein 
should be carefully reviewed and 
studied by your entire organiza- 
tion. The amended sections of 
the motor vehicle code are fully 
explained. Be thoroughly familiar 
with all of the provisions and 
follow the prescribed routine and 
avoid embarrassment. 

“If your appointment is subse- 
quently withdrawn because you 
have not followed these instruc- 
tions you will have only yourself 
to blame. 

“The motor vehicle code pro- 
hibits under penalty the affixing 
of a sticker to indicate that the 
vehicle is in a safe operating con- 
dition unless all of the require- 
ments contained herein have been 
fully met with. 

“Continuous supervision of the 
appointed stations will be main- 
tained by the state highway 
patrol, and the division of safety. 

“Change in name, location, or 
ownership automatically cancels 
your appointment. Notify the de- 
partment at once and discontinue 
your inspections until notified. 


“Those stations now holding 
appointments or subsequently ap- 
pointed are reminded of the pro- 
visions in the vehicle code re- 
quiring that the certificate of 
appointment must be displayed 
conspicuously at the place for 
which it was issued. 

“The available space for the 
inspection and repairs is a de- 
termining factor in making and 
continuing appointments and 
there are three (3) space classi- 
fications as follows: 

Space Requirements 

“When the station is situated 
in a community of less than 10,- 
000 population, sufficient space 
must be available for the serv- 
icing of one (1) car. In communi- 
ties of 10,000 to 45,000, two (2) 
cars, and with population of 45,- 
000 or over, four (4) cars. 

“The space requirements will 
vary according to whether or not 
the garages are equipped with a 
headlight testing device, satisfac- 
tory to the department. Where 
headlight testing is done by 
means of a screen, a 45-foot 
length in one direction must be 
available inside the garage build- 
ing. The following space require- 
ments must be met: 
l-car with approved tester...12’x25’ 
l-car without tester 12/x45’ 
2-car with approved tester...24’x25’ 600 sq. 
2-car without tester.......... 24’x45’ 1080 sq. 
4-car with approved tester...36’x25’ 900 sq. 
4-car without tester 36’x45’ 1620 aq. 

“Temporary expedients for ob- 
taining additional space or facili- 
ties, such as tents or sheds erected 
on nearby vacant lots, or so call- 
ed ‘curb service’ will not be ap- 
proved. In meeting the above re- 
quirements, the space must be 
sufficiently clear to service the 


300 sa. 
540 sq. 





required number of cars without 
undue shifting or moving. All of 
the work must be done in the 
same buildings, under direct sup- 
ervision, with the exception that 
wheel alignment and complete 
steering overhaul, and the truing 


COMPULSORY INSPECTION of motor vehicles has become an institution in Memphis, Tenn. This 
idea which started in 1934 has reduced fatalities in the city by 25 per cent and non-fatal accidents by 
51 per cent. The station above has three lanes and a capacity for about 80 cars an hour for the entire 
station. Inspections are required three times a year. 


and lining of the brake shoes and 
drums may be done elsewhere, 
provided the car is returned to 
the original station for inspection. 


“The following list is the mini- 
mum with which any mechanic 
or station can operate efficiently 
with the exception that the neces- 
sary tools marked (thus*) need 
not be provided where wheel 
alignment and complete steering 
overhauling jobs or extensive 
brake work are ‘farmed out.’ 

“Owned by each mechanic: 
pliers, screw drivers, putty knife, 
cotty kay pullers, open end wren- 
ches, brake wrench sets, hammers, 
cold chisels, center punches, hack 
saws, files, pedal depressor, feeler 
gauges, tire pressure gauge, hand 
oil can, tool box. 

“Owned by the Station: *brake 
lining drill, *brake lining riveter, 
*wheel pullers, *knock-offs, work 
bench, garage jacks, car horses, 
or some other means of elevation, 
*bench arbor press or vise, five 
inches or larger, *set of adjust- 
able reamers, portable lights, 
electric drill, assorted twist drill, 
breast drill, bench grinder, socket 
wrench set, pipe wrenches, hub- 
cap wrenches, *tap and die set, 


Chevrolet to Open 
New Indianapolis 


Plant Next Friday 


(Continued from Page 1) 


most completely-equipped factor- 
ies in the world. 

Production continuea without 
the loss of a single day as work- 
men tore down the old plant to 
make way for the new. Section 
by section, departments were 
switched from their former quart- 
ers into the new building as its 
units were completed. 

The new plant will be able to 
produce approximately 2,000 bodies 
a day at capacity, and will supply 
all Chevrolet’s commercial body 
requirements for both domestic 
and foreign consumption. In all, 
15 different body types will be 
made in this plant. 

The dedication will be attended 
by the leading business, industrial, 
and civic figures of Indianapolis 
as guests of W. S. Knudsen, 
General Motors executive vice- 
president; M. E. Coyle, general 
manager of Chevrolet, and other 
company officials. 

A general meeting of Chevrolet 
dealers of the Indianapolis zone 
will be held at noon, after which 
they will visit the new factory. 
General Motors and Chevrolet of- 
ficials will be guests of honor at 
the annual banquet of the Indian- 
apolis chamber of commerce Fri- 
day evening in celebration of the 
dedication of the new plant. 

Opening of the new factory 
brings to Indianapolis one of the 
largest commercial body plants in 
the world, and marks Chevrolet’s 
first six years’ operation in that 
city. 


screw extractors or ‘easy guide,’ 

toe-in gauge, soldering iron, light 

testing screen or tester. 

“Tt is not expected that stations 
will carry a complete line of re- 
pair parts, lenses, headlamps, etc., 
but to be equipped for proper in- 
spection, the following list indi- 
cates the items which should be 
in stock: white enamel tray; light 
bulbs, assorted; insulated wire; 
reflector polish; windshield wip- 
ers, blades, and rods, assorted; 
mirrors, inside and outside type; 
headlamp gaskets; brake lining, 
assorted; cotter pins, assorted. 

“The above stock will be judged 
in relation to the station’s access 
to sources of supply. Where con- 
tracts with jobbing or supply 
houses permits prompt obtaining 
of these materials, it is not ab- 
solutely necessary that all of them 
be stocked. 

Inspection Procedure 

“The following is a general 
procedure for the inspection of 
motor vehicles. It need not 
necessarily be followed in the 
order shown, especially in the 
case of those larger stations that 
have a definite system of keeping 
records, however, all the items 
enumerated must be given the 
proper attention and be in the 
proper condition or made so be- 
yond any doubt in the mind of 
the person making the inspection 
before a sticker may be affixed. 
All stations must report daily on 
all cars presented for inspection 

“In this inspection, the follow- 
ing units and/or their component 
parts shall be examined: 

1. Registration. 

2. Horn. 

8. Mirror. 

4. Windshield wiper. 

5. Brakes, service and emergency. 

6. Steering, including column, 
housing, connections, arms, 
spindles, and geometry. 

7. Lights, all. 

8. Tires. 

9. Commercial vehicle directional 
signal indicators, flare equip- 
ment, and reflectors where re- 
quired. 

10. Exhaust system (prevention 
of carbon monoxide gas). 


Suggested Method 

“Check identification numbers 
on owner’s card with manufac- 
turer’s number and motor num- 
ber on the vehicle. If all numbers 
correspond, proceed with the in- 
spection. Do not proceed with the 
inspection in the case of any dis- 
crepency in numbers, and notify 
the department. Registration 
plates must not be obscured by 
bumpers, fender guards, or other 
equipment and must be clearly 
legible. 

Horn 

“Press button and determine 
whether signal gives. sufficient 
warning. (Sirens, compression or 
spark plug whistles, or bells, as 
prohibited by the vehicle code, 


should be removed, except on fire, 
police or ambulance equipment.) 
The horn or other warning device, 
must be in good working order, 
capable of omitting sound audible 
under normal conditions, from a 
distance of not less than two 
hundred (200) feet. 


Mirror 

“Rear vision mirror shall be so 
mounted as to permit a clear and 
unobstructed vision and shall be 
unblemished. 

“Truck mirrors should be care- 
fully inspected and adjusted so 
that they comply with the vehicle 
code: ‘No person shall operate a 
motor vehicle on a highway, which 
motor vehicle is so constructed or 
loaded as to prevent the operator 
from obtaining a view of the 
highway to the rear by looking 
backward from the operator’s 
position, unless such vehicle is 
equipped with a mirror, so located 
as to reflect to the operator a 
view of the highway for a dis- 
tance of at least 200 feet to the 
rear of such vehicle.’ 

Windshield Wipers 

“Windshields must be unob- 
structed and equipped with wipers 
in good working order. If of an 
automatic type, manual operation 
is not sufficient. When equipped 
with two (2) wipers, both must 
operate. Wiper blades must clean 
an arc of at least seven (7) inches 
and be free of rubber deteriora- 
tion. 

Brakes 

“A. The brake performance re- 
quirements of the Pennsylvania 
Motor Vehicle Code, contained in 
Act 355, are based on stopping 
distance from a speed of 20 miles 
per hour. The service brake must 
stop the vehicle within a distance 
of 30 feet on vehicles equipped 
with four-wheel brakes. On ve- 
hicles equipped with two-wheel 
brakes the vehicle must stop 
within a distance of 40 feet. 

“B. The emergency brake must 
stop all vehicles within a distance 
of 55 feet. The above stopping 
distances are required on all pas- 
senger cars and all commercial 
motor vehicles. 

“All tests are to be made on 
dry, hard roadway, with a grade 
not in excess of 1 per cent, and 
the roadway to be free of loose 
material. 

“Equalization of all brakes is 
very important from a viewpoint 
of safety; therefore, the brakes 
on each wheel shall be adjusted 
to conform with the braking ef- 
ficiency on the other wheels hav- 
ing brake mechanism. 

“In order to properly fuifill 
these requirements remove one or 
more of the wheels on vehicles 
having enclosed brake mechan- 
isms to inspect for lining thick- 
ness, grease saturation, and prob- 
lematical life of the linings. On 
all vehicles, the following should 
be checked: springs, worn clevice 
and cotter pins, missing spring 
clips, wheel-bearing adjustment, 
and grease retainers. 

“When a driveshaft type of 


(Continued on Page 9, Col. 1) 
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Pa. Inspection Law Willys-Overland (Detroit Motorists Flock to 


z Will Open Plan es : 
Procedure Outlined) 1 L>s Angeles| Free Hesting Station 


. , TOLEDO, O.—Following the DETROIT.—That motor car, that no repairs had been made 
(Continued from Page 8) start of Willys-Overland Motors | owners are quick to sense the im- | since the owners got the cars 


hand brake is used on the vehicle, | amine for wear and play in wheel eee on a quantity production | portance of proper car mainte- In making the tests for th 

special attention must be given to| bearings, spindles, pins, and bush- asis at the Toledo plants Nov | nance to safety. is shown by the} Owners, the police marked off 
the condition of the driveshaft,| ings. Check front axle and steer- at comes word from the home! fact that 2,000 cars voluntarily | lane on the curb side of the 
universal joints, splines, and ing system for proper geometry, a of the organization tha’ passed through the free testing| Street. A large sign announcea 
grease on the lining. The use of| including specified toe-in limits, production will start at the Lo: lane, o erat -d by the H ghl: q| that the tests were free and upon 
brake testers is permitted, pro-| specified caster limits, specified Angeles plant Dec. 15. oe: Soe oe wemanc’) compieting the test a coupon on 
vided the mechanic operating camber limits. Production at Toledo will reach | the ticket was kept by the police 
them is thoroughly familiar with| “ xcessive wear or errors in 6,000 cars in December, and wil ; : but no official warning was given 
their use, but the final test must| steering, wheels, and tires will be stepped up through the next | PS 224 one of the American Le | that the cars had to be returne 
be made by actual road test. enukae aniniaas, trams, Gnade. oo four or five months to provide | gion Posts, in the first three day:| for further inspection after the 
“Mechanical Brakes: Inspect | fight, any of which is considered Sor the bank of orders already on| Of its operation. It will continue| repairs were made. The owner 
the condition of linkage for worn| unsafe by the department, Wheel hand from distributors. a week longer. was given a ticket on which any 
pins, for missing or defective cot-| alignment, complete steering over- | ; David R. Wilson, president ot} The percentage of brakes founc | item found unsatisfactory was 
ter pins, for all loose parts, for| haul, and independent front wheel Willys-Overland, and Francis H | to be below inspection standar | checked. On the reverse side the 
broken or missing retraction (Continued on Next Page) Fenn, ass.stant to the president | was extremely high. About 4 | owner was given a list of nearby 
springs, for worn rods and coup- | en ps are scheduled to address the/ per cent of the cars tested wer | garages, service stations and deal- 
Pacific coast organization and| mode's older than 1936 vintage | ers who could quickly put the 


lings, for anchor pins, nuts, for a . , L 
condition of shoes and lining, and | Autocar Gets Refund will leave here during the week | Of these over 65 per cent hac] cars in condiuon. ‘The police also 


for lubrication. PHILADELPHIA._The U. S. for the trip. brakes requiring adjustment o1]| issue a sticker to be placed on 
“Hydraulic Brakes: Inspect the | government has refunded $112,000 Operations of the Pacific coast | needing new linings. The average| the windshield showing that the 
external condition of the hoses| im taxes to the Autocar Co., in con- plant are under the direction o1} mileage on these older cars wa | car had been put in satisfactory 
and tubings for evidence of leak- nection with a 1935 over-assessment. Willys-Over'and Pacific Co. | 21,000, indicating in many case | condition 

age or seepage. Test for leakage : 

by holding pedal pressed for at 
least one (1) minute. If the pedal | 
does not hold its position, it is an| 
indication of leakage in the sys- 
tem; therefore, examine the sys- 
tem for the position of the leak. 
Also, examine the condition of the 
cups, retainer clouds, brake shoes 
and lining, and retracting springs. 

“Power Brakes (Air): Make 
visual inspection of ,hose and tub- 
ing lines, clevis and cotter pins 
and mechanical conditions. With 
engine stopped, hold air brakes in 
maximum applied position. Note) 
that the air pressure indicated by | 
the dash does not drop 10 pounds 
in five (5) minutes, after brakes | b 
are applied. «Grand - 

“With the engine stopped, com- 
pletely drain the air from all the 
reservoir. Close all reservoir 
drain cocks, start engine, and note | 
dash gauge for time of air build- 
up from 0 to 60 lbs. per square 
inch. The gauge should show a 
rapid build-up. If longer than 
ten (10) minutes are required, 
compressor should be taken. 

“Trailer Emergency Brake: 
With the air brake reservoir fully 
charged, discount the air lines be- 
tween the truck or tractor and 
each trailer, and note that the 
trailer brakes apply at once and 
are held applied for fifteen (15) 
minutes. a ppli 

“Power Brakes (Vacuum): Make «Dealer I 4 
visual inspection of hose and ouring un. 
tubing lines, clevis and cotter pins | P 
and mechanical connections. With | 
engine shut off, depress brake 
pedal one (1) inch. Start engine, | 
holding pedal in exact depressed 
position. If vacuum is operating 
the pedal will at once go down 
toward the floor of its own ac- 
cord. 

“Trailer or Semi-Trailer Brakes 
(Air or Vacuum Operation): Make 
visual] inspection of the hose and 
tubing lines, clevis and cotter pins 
and mechanical connections. With 
trailer hose lines coupled to the 
tractor, start engine, and with 
air brakes, charge reservoir to 
pressure of governor setting. Make 
sudden and simultaneous discon- 
nection of the couplings. This 
done, the trailer or semi-trailer 
brakes should be automatically 
applied. The law requires that 
they remain applied for a mini- 
mum of fifteen (15) minutes. , as 

“Steering: Examine for amount : EXTRA LARGE LUGGAGE SPACE 
of movement measured in inches 
at the outside circumference of UP TO 35 MILES ON A GALLON 
the steering wheel. The depart- BATTERY UNDER HOOD 
ment considers unsafe any move- ALL-STEEL TOP AND BODY 


ment in. excess of 2% inches. ; 

Examine for wear at upper steer- SAFETY GLASS 
ing housing column bushing. Re- WIDE, ROOMY INTERIORS s 

place if necessary. Examine for ‘ 

up and down play in steering EB 


Park police department in con 
junction with a number of dea 








«Severn dee} 





cations 


: > 


solumn, indicating necessary ad- EXTRA LARGE TIRES 


fustment of thrust bearings or re- ; 
placement of cones and fochee for Standard Coupe at n THE GA S 
if warranted. Examine for play $ Factory, Toledo, Ohio. 
~ pe enon Examine for nem words 39 ) Other models at higher . 

of pitman arm on cross-sha ae VE 5 
ee all steering ball joint ee ae THE S A R zr N E Ss Ss 7 
connections for proper adjust- . » “Here’s the car” ,dealérs are saying,“that offers alltheworth- addition, a franchise which is equally desirable to dealers. 
ment and lubrication. Examine + while features found in any other car PLUS many exclusive These are the basic policies behind the success of the new 


oe, eee oe ake _ advantages.” Up to 35 miles.on a gallon—smartest style on ~ Willys.These mean dealer profits. Better investigate NOW, 
justment of cross tie-rod to steer- . the highway —rugged, dependable performance—and, in Write or wire Willys-Overland Motors, Inc., Toledo, Ohio. 
ing arm. eee : 

“Jack up the front end and ex- | cee “ ee stars ‘ snd i i 
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Pa. Inspection Law 
Procedure Outlined 


(Continued from 


suspensions (knee action), is high- 
ly technical, and in the nature of 
specialized activity. Many sta- 
tions will indicate that if such 
work is necessary, they expect to 
have it done elsewhere. This will 
be satisfactory provided the car is 
returned for inspection. The aver- 
age station shall be able to handle 
ordinary steering adjustments and 
repairs. 
Lighting Equipment 

“Remove doors or lenses and 
examine the reflectors, bulbs and 
lenses. Reflectors must be pol- 
ished, replated, or replaced if 
dark spots show through plated 
surface, or if pin holes or tiny 
spots are bunched, or if reflectors 
are rusty and dented. Bulbs must 
be checked for allowable candle- 
power, discoloration, or sagged 
filaments. 
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Preceding Page) 

“By laying the bulb on the 
white enamel tray, bulb discolora- 
tion and sagging filaments are 
very apparent, and in cases of 
either or both, the bulb must be 
replaced. Broken or deteriorated | 
gaskets must be replaced. Both| 
headlamps must light in the driv- 
ing and depressed positions. 
Lenses must be clean, not cracked; 
of the same make; and of a good 
kind, approved for use in the 
commonwealth. 


“After the above conditions are 
satisfactory, properly focus the 
bulb and aim the headlamp to 
meet with the requirements of the 
law, taking into consideration, the 
prescribed loading allowance of 
the vehicle. 


Rear Lamp Test 


“Light the lamp, determining 
that a red light is plainly visible 








and the rear registration plate is|of the original tread design is| be specially reported to the de- 


illuminated by a white light. If 
the vehicle is equipped with a 
stoplight signal, official inspection 
stations should be careful to see 
that the switching mechanism is 
so ‘adjusted that signal lamp is 
illuminated immediately upon ex- 
ertion of the slightest pressure on 
the service brake pedal. In other 
words, the signal should be given 
at the point where deceleration 
begins, and not after the vehicle 
has been brought to a complete 
stop. 


“The Motor Vehicle Code re-| 
to be plainly | 


quires rear lamps 
visible under normal atmospheric 
conditions, from a distance of 500 
feet to the rear of the vehicle. 
Particular attention is directed to 
the position and condition of rear 
lamps on trucks. Stations are 
urged to make sure that such de- 
vices are satisfactory in all re- 
spects, or that necessary correc- 
tions are made before affixing the 
sticker. 


Tires 


“Reports on tires are only to be 
marked ‘good’ when at least ap- 


proximately 50 per cent or more 
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visible. They are to be marked 
‘fair’ when the tread is approach- 
ing smoothness. They are to be 
marked ‘poor’ when absolutely 
smooth. A sticker is not to be 
affixed to any vehicle when two 
or more tires are worn through to 
the fabric cord, (Editor’s Note: 
We understand this will be re- 
vised to read ‘one or more.’) 


“Visible signs of weakness, such 
as deep cuts, bruises, or ruptures, 
are considered unsafe, and 
stickér is to be withheld until 
proper repairs or replacements 
are made. 


Windshields 


“All windshield replacements, 
where required, must be made 
with approved type safety glass 
as required in Act 264, amending 
the Pennsylvania Motor Vehicle 
Code. Replacement will be re- 
quired when they are so cracked 
or discolored as to interfere with 
the driver’s vision for safe opera- 
tion. On safety plate windshields, 
a discoloration extending a dis- 
tance of three inches or more 
from bottom, top, or sides, must 


. One of a series of ads to 
NEW AND USED CAR BUYERS! 


... From the Velmo newspaper campaign that 


is telling your customers why they should pre- 


fer the luxury and long wear of this low-pile 


mohair velvet. 


Velmo’s plan will help your trade-in depart- 


ment! If you haven't heard the details, why 


not write CHASE Division, 


Goodall-San ford 


Industries, Fifth Avenue’at 31st Street, New 
York City—for the folder, “They Always O pen 


The Door First.” 


a | 


| partment immediately. 


Exhaust System 

| “Due to the presence of carbon 
monoxide gas, and, in some cases, 
|the fatal results therefrom, the 
| department requests that a thor- 
|} ough check of the exhaust mani- 
|folds and gaskets, mufflers and 
|exhaust lines be made; and, in 
| the event of leakage at any point, 
| that the leakage be eliminated. 
Reports and. Stickers 

“In accepting appointment, of- 
ficial inspection stations obligate 
themselves to make thorough in- 
| spections: to affix certificates of 
|inspection (windshield stickers) 
only to those motor vehicles which 
|}have been inspected and passed 
|as ‘Safe’; and to make the neces- 
|sary reports daily to the bureau 
of highway patrol and safety. 

“When cars have successfully 
| passed inspection and meet the 
requirements of the law, stickers 
|should be affixed to the wind- 
shield in the lower right hand 
oe In the event that car 
;}owners decline to allow stickers 
| to be so placed, the station should 
|write (in ink) the registration 
number on the face of the sticker. 
This will protect the station from 
promiscuous use of stickers. See 
that stickers bear your correct 
station number. If not, return 
them to the department immedi- 
ately. Official stations are not 
permitted to loan or give stickers 
to other stations, and are to be 
|in a position to account for all 
stickers issued upon request of 
| highway patrol or department in- 
spectors. 

“Stickers and report forms are 
| perforated by the department, be- 
| fore being mailed to the stations, 
with the number of the official 
| station to which they are mailed. 
|The date of inspection should be 
punched in the proper spaces, in- 
dicating the month and the day. 
Stations should be equipped with 
ticket punches for this purpose. 

“Stations will be required to 
make a report on every car pre- 
sented for inspection and to keep 
detailed records of inspections. 
Reports from the highway patrol 

indicate that many stations are 
not keeping complete _ records, 
which is sufficient cause for revo- 
cation of appointment. Your rec- 
ords must include the items men- 
tioned in the following paragraph 
and, in addition, should show just 
what repairs or adjustments were 
necessary to bring the motor ve- 
hicle within the requirements of 
the Motor Vehicle Code. 

“The following information 
should be kept and should be 
available for checking by depart- 
ment inspectors: Date of inspec- 
tion; registration number of car 
inspected; name of owner; street 
address, R. F. D. number; city, 
town and county; speedometer 
reading; sticker affixed or not; 
inspection cost (if fee is charged); 
total inspection and repair costs; 
job order number; check off of 
inspection items as they appear 
on report forms. 

“If necessary repairs and ad- 
justments are not made, or if the 
owner attempts to delay the in- 
spection, official inspection sta- 
tions will be required to make the 
report and attach thereto the un- 
used sticker. The reverse side of 
| the report form is to be used for 
details as to why the sticker was 
not furnished, or for reporting 
| conditions that should be investi- 
| gated by the department. The de- 
| partment must be given minute 
| details, and specific reasons for 
rejections. 

General 

“These instructions are specific 
and definite and there should be 
no deviations from them. In the 
|} event of errors of commission or 
omission, wilful or otherwise. 
| prosecution will result as provided 

in Section 823 of the Pennsylvania 
| Motor Vehicle Code. 


Final 
“The procedure, amendments, 
|rulings, and instructions herein 
contained are explained fully. A 
careful study will acquaint you 
thoroughly with all changes, etc. 
In the future the department will 
give less consideration to appeals 
from suspensions. Reinstatements 
cannot be expected during the 
current campaign, nor subsequent 

enforcement period.” 
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Bill Embodies Best Points 


© 


(Continued 


gram would be direct state in- 
spection twice yearly, with the 
car owner being permitted to take 
his car to any shop he desires for 
adjustment. 

The proposed legislation, which 
already has been whipped into 
shape for presentation to the next 
legislature, was developed by the 
Michigan Automotive Trades’ 
Assn. under the supervision of 
George Rex, head of the service 
managers’ division of the asso- 
ciation and instructor of automo- 
tive maintenance at the Wilbur 
Wright vocational school in De- 
troit, who has made a prolonged 
study of compulsory inspection as 


from 


Page 1) 


now in vogue in other states and 
cities. 

Under the program worked out 
by Rex, the state would build and 


equip some 66 permanent inspec- 


tion stations at the total cost of | 
which would be supple- | 
mented by five portable lanes cost- | 


$521,743, 


ing an aggregate of $5,450. A 
state fee of 50 cents an inspection 
would be charged, which would 
bring the year cost for inspection 
per car to $1. The actual cost to 
the state for each _ inspection 
would be 66 cents per car, which 
also covers a program for amorti- 
zation of buildings and equipment 
over a five-year period. 


| community, 


This al- 


lows a good margin for safety 


| educational work. 


Of Legislation Now In Use 


It is pointed out also that in 
Memphis, Tenn., Evansville, Ind., 
and Des Moines, Ia., where com- 


| pulsory inspections have been in 
| effect 


over a period sufficiently 
long to record their influence on 
safety, 
eraged approximately 24 per cent. 
This transferring of 24 per cent 
of a former economic loss to the 
resulting from acci- 
dents, into a saving would more 
than have paid the cost of orig- 
inal equipment. 
Calls for 100 Lanes 

Breaking down the 
which has been developed for 
Michigan, we find that the state 
has an estimated registration of 
1,400,000 vehicles. Past experience 
in other states has indicated that 
of the total approximately 840,000 
vehicles will return voluntarily 
between inspection period for | re- 


inspection. 


accident reduction has av-| 
|equipment of five portable lanes. 


program, | 





This means that ap- 
proximately 2,240,000 inspections 
will be made each six months, 
bringing a total return to the 
state in inspection fees of $4,- 
480,000. 

The plan calls for the equip- 
ment of 100 safety lanes in 66 
permanent buildings, plus the 


Each lane will have a maximum 
capacity for 80 cars per hour, and 
it is anticipated that each lane 
will average about 224 cars per 
day during the inspection period. 


|To man these stations it is esti- 


mated that 463 inspectors would 
be required which would average 
off 4,830 inspections per inspector. 

The cost of buildings has been 
estimated at $367,408. The cost 
of equipment is placed at $154,335 
and the total labor cost for in- 
spections is placed at $689,280. 
This works out so that the aver- 
age labor cost per vehicle would 





LISTEN: TO THE MOST SOLID 
SOUND IN 1937 CARS! 


Slam those bigger doors. 
Hear it? Your ears, as well 
as your eyes, detect the wel- 
come difference which now 


= 


1 


Bank workers hear it —whenever a steel vault is 


closed. 


Housewives hear it—every time they shut 


their modern steel refrigerators. 


It’s that unmistakable sound of solid steel meeting 
solid steel through an air-tight rubber cushion. 


And if you walk into any General Motors showroom 
you'll hear it, too—as salesmen and visitors thud 
home the doors in the new UNISTEEL TURRET 
TOP BODY BY FISHER! 


This solid substantial 


without a trace of tinniness —is 
to the safety-wise and value-wise 


sound — 


STEEL 
STEEL CROSS-BOWS 
TURRET TOP 


car buyer enough to make him 


say, That’s the « 


ear I want! 


” 


For, simple as it is, it yet ex- 


presses the new 


security that this advanced kind 


of steel body assures. 


luxury and 


CORNER PILLARS 
STEEL COWL 
ano DASH 


Here is the first steel body of its 


kind—with top, sides, bottom 
and floor fused into one solid 


steel unit. 


OUTER ano INNER 
STEEL DOOR PANELS 
WELDED TOGETHER 
WiTh BODY 


Here is one-piece steel-on- steel 


Ai 


// THE STEEL BODY 


rigidity ...from the arched and crowned steel Turret 
Top...down over the steel side panels to the steel 


underbody 


structure and solid steel floor. And 


all the steel panels are insulated against heat, cold 


and noise. 


Be sure to examine this progressive development 
in motor car body construction and design. See the 
Unisteel Turret Top Body by Fisher, available only on 
General Motors cars, at any General Motors dealer. 


Only Bod b 
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Michigan Maps Inspection Law Under State Control 


be 51 cents per year and the 
average cost per vehicle—amortiz- 
ing equipment over five years and 
including labor costs—woud be 66 
cents per car. 

Under this plan and for the 
foregoing costs, it would be pos- 
sible for the state to build, equip 
and man 48 class “C” stations 
with one safety lane each; seven 
class “B” stations with two lanes 
each and 11 class “A” stations 
with three lanes each. A strategic 
allocation of these inspection sta- 
tions, based upon _ registration 
density, and supplemented by five 
portable lanes, according to Rex, 
would provide ample inspection 
equipment, readily accessible to 
motor vehicle owners in every 
part of the state. 


ADN to Aid SAE 
Set Up Trailer 
Hitch Siandards 


DETROIT.—A joint committee of 
engineers, representing car man- 
ufacturers, trailer manufacturers 
and hitch and jack manufactur- 
ers, to gather data and determine 
standards in hitches and coup- 
lings, has been formed to work as 
a Society of Automotive En- 
gineers’ standards committee. 

This committee, appointed at a 
joint meeting of representatives 
of all three automotive interests 
held under the auspices of the 
SAE in the Book-Cadillac hotel, 
Detroit, last Tuesday, consists of: 
F. C. Burt, Vagabond Coach Co.; 
C. Beatlie, Silver Dome, Inc.; G. 
W. Smith, Palace Travel Coach 
Co.; W. V. Thedlander, Atwood 
Vacuum Machine Co.; E. G. Swift, 
Saginaw Plating and Specialty Co 

Trailer Trade News section of 
Automotive Daily News has been 
authorized to work with the SAE 
in obtaining data regarding the 
type of hitches now in use and 
suggestions which may prove 
helpful in working out a standard. 
Questionnaires already have been 
mailed to trailer manufacturers 
and others in order that this in- 
formation may be obtained at the 
earliest possible date. 

The purpose of this committee, 
working as a standards commit- 
tee of the SAE, is to endeavor to 
determine a standard on hitch 
heights and location on the tow- 
ing car when used as a power for 
coach trailers, determining proper 
standards for size of ball, stud 
and brackets for the hitch, and 
a standard method of attaching 
the hitch to the automobile, so 
that all car manufacturers will be 
able to furnish their dealers with 
a package for mounting hitch 
brackets and arms when the car 
is sold for trailer power. 


Aid for Trailers 
Planned in N. Y. 


ALBANY.—Senator John T, Mc- 
Democrat, of New York 
City, announced this week that he 
will introduce legislation to stim- 
ulate the development of the 
house-trailer industry in New 
York state. Senator McCall said: 

“We have reason to believe that 
curing 1937 there will be as many 
as 1,000,000 of the new type of 
house trailers on the highways of 
he United States equipped with 
all modern conveniences. It is 
necessary that the Empire state 
adopt a policy which will en- 
courage the industry to build and 
sell trailers in this state, and the 


|owners of house trailers to use 


our park camp sites. At the same 
time it is essential that house 
trailers be so built and equipped 
as to insure safety of operation 
and equipment with proper sani- 
tary facilities.” 

The bureau of motor vehicles 
revealed a marked increase in 
trailer registration this year. In 
1934 all types of trailers registered 
in New York state were 20,886. 
Through September, 1936, trailer 
registration increased by nearly 
8 000. 





AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 12, 1936 


ee te cassie, tay Tl, Cy ts A Cee 


<r 


| 


How much is a 


dealer’s franchise worth? 


A floorful of cars may be an impres- 
sive display but it soon can be a 
nightmare to a dealer. 

The kind of sales rights that get 
a bid from dealers is the one that is 
right in sales. 

To keep a dealer in line, keep his 
stocks turning. Do your promotion 
where he does his. 

New car selling is primarily 
retailing—selling cars one by one 
to individual consumers. And new 
car advertising pays out best in 
the newspaper—the mainstay of 
retailers. 

You can sell more cars to your 
Chicago dealers if you put more 
advertising in the medium which 
reaches more of their prospects. 

To reach not only the cream of 
the Chicago market but practically 
the entire market, schedule your ad- 
vertising for the Chicago Tribune. 

It can present your car with all 
its eye appeal at lower cost to more 
Chicago prospects when they are 
actively planning to buy than you 


TRIBUNE TOWER, CHICAGO © 


can reach through any other adver- 
tising medium. 

The Tribune's independent edi- 
torial stand and forthright publica- 
tion of the news appeal to all eco- 
nomic, racial and political groups. 

As a result, the Tribune not only 
sells more circulation than any 
other Chicago newspaper but it 
packs more sales power per copy. 

It is the only newspaper which 
gives majority coverage of metro- 
politan Chicago’s buying power. 
It is the only one which enables 
advertisers to take maximum ad- 
vantage of the increased spending 
in this market. 

Tribune advertising is low cost ad- 
vertising. Rates per line per hundred 
thousand circulation are among the 
lowest in the publishing business. 

To see that your dealers get full 
benefit from your advertising, con- 
centrate it in the market in which 
they operate. In Chicago you can 
do it with greatest return per dol- 
lar expended by placing it in the 
Chicago Tribune. 


Chicago Tribune 


WORLD'S GREATEST NEWSPAPER 


220 E. 42ND STREET, NEW YORK 


5-167 GENERAL MOTORS BUILDING, DETROIT 





Sabor Share 


Margin of Manufacturers 


44% Under Peak Time 


DETROIT.—Wage earners’ pro- 
portion of the automobile-factory 
dollar increased 33 per cent from 
1929 to 1935. 

The Census of Manufacturers 
report on the automotive industry, 
released by the Department of 
Commerce this week, shows that 
labor’s share of the value added 
by manufacture in automobile, 
body and parts plants was 48.5 
per cent in 1935. In 1929, labor’s 
share was 36.6 per cent. 

The value added by manufac- 
ture figure represents the manu- 
facturers’ margin after payment 
for all materials purchased. Out 
of this margin, in addition to 
wages, must be paid all salaries, 
rents, local, state and federal 


taxes, interest and depreciation, 
advertising and other expenses, as 
well as dividends to stockholders 
and additions to necessary re- 
serves. 

The 1935 manufacturers’ margin 
was $1,125,000,000 or 44 per cent 
less than the $2,002,000,000 of 1929. 
This decline reflects not only a 
decline in the volume of vehicles 
sold of 26 per cent from 1929, but 
also a reduction in the average 
factory realization per vehicle of 
15 per cent, from $644 to $549, and 
an increase in the cost of raw 
materials per dollar of sales. 

Although in 1935 manufacturers’ 
margin after payment for raw 
material purchased was 44 per 
cent lower, aggregate wages were 
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of Car Plant Dollar Up 33% Over ‘29 





only 26 per cent below 1929. At 
the same time, cost of living in 
automotive centers stood 20 per 
cent below that of 1929. 


The annual individual wage 
rate in 1935, calculated on the 
census report, amounted to $1,- 
405. Because of the lower cost of 
living, this figure had a purchas- 
ing power equal to $1,750 per year 
in 1929 wages. The actual aver- 
age wage rate in 1929 was only 
$1,640, showing a positive gain 
in the real income of the indivi- 
dual worker in 1935. 

The census report, covering the 
year 1935 does not reflect in full 
the improved status of the auto- 
mobile worker under the employ- 
ment stabilization program, which 
was initiated in the fall of that 
year, and will register more fully 
on 1936 earnings. Increases in 
wage rates also have occurred in 
the industry since the period cov- 
ered by the report. 





MEMA Reports Increase 
Shipments 


In All October 


NEW YORK.—October 
ments in all branches of the in- 
dustry showed a satisfactory gain 
over September, according to re- 
ports to the Motor and Equipment 
Manufacturers’ Assn. This was 
likewise true of October, 1935, 
when original equipment ship- 
ments first showed an advance in 
this season due to the early intro- 
duction of car models. With the 
exception of the accessories classi- 
fication, which is the most fluc- 
tuating of the group, all other 
shipments were higher than last 
year at this time, reflecting the 
continuing improvement in gen- 
eral business. 

The grand index for October 
of all groups reporting was 138 
per cent of the January, 1925, 
base index, which compares with 
114 per cent for September and 
132 per cent for October, 1935. 

Shipments to vehicle manufac- 
turers for original equipment in 
October rose to 144 per cent. 
September shipments in _ this 
group were 108 per cent of the 
index while October, 1935, ship- 
ments were 137 per cent. Service 
parts shipments to wholesalers 
for October were 158 per cent of 
the base. This compares with 153 
per cent for September and 141 
per cent for October last year. 

Accessories shipments to whole- 
salers in October stood at 99 per 
cent of the base, one point higher 
than the September index. Octo- 
ber, 1935, shipments in this classi- 
fication were 150 per cent. Serv- 


| ice equipment shipments to whole- 


salers rose to 109 per cent for Oc- 
tober from the September index 
of 105 per cent, which compares 
with 98 per cent for October, 1935. 


U. S. Excise Taxes 
On Vehicles, Fuel 
Likely to Remain 


WASHINGTON.—Published re- 
ports that the federal excise taxes, 
now levied on the refining of 
gasoline and the manufacture of 
automobiles, may be allowed to 
lapse July 1, 1937, if the admin- 
istration undertakes to eliminate 
overlapping taxation, are not sup- 
ported by the most authoritative 
opinion available in the capital. 

According to those who have 
intimate knowledge of the tax 
situation as it effects the auto- 
motive industry, there is little 
likelihood that these levies will 
be abandoned after July 1, of 
next year. The federal govern- 
ment at present is realizing more 
than $200,000,000 from the taxes. 

Basis of the reports of possible 
lapsation of the taxes was the 
treasury department’s study of 
federal-state tax duplication. 
Some observers feel that if these 
levies are not dropped they may 
be retained temporarily and then 
used to barter their repeal for the 
repeal of state taxes which im- 
pinge on federal sources of reve- 
nue. 

However that may be, it is the 
belief in the most authoritative 
quarters here that the industry 
can not look fer the lapsation of 
the taxes July 1, or for their re- 
peal immediately thereafter. 


Detroit’s Job Index 


Up 5 Points in 2 Weeks 


DETROIT. — Detroit board of 
commerce employment index Nov. 
30 was 117.7, a gain of 5.1 points 
over the Nov. 15 figure and com- 
paring with 107.8 Nov. 30, 1935. 
Present index is the highest since 
Sept. 30, 1929, when it was 119. 

Leland & Faulconer Manufacturing 
Co., forerunner of Cadillac, was 
formed in Detroit in 1895 by Henry 
M. Leland. 


ship- 


Two Firms Fined 
In Initial Test 
Of Carrier Act 


WASHINGTON.—The Interstate 
Commerce Commission has won 
its first criminal proceeding un- 
der the motor carrier act. Fed- 
eral Judge Albert L. Watson 
found the A. Blackmore Transfer 
Co., Inc., of Dunmore, Pa., and the 
Eastern Carrier Corp., of Bridge- 
ville, N. J., guilty of not adhering 
to their filed tariffs. 


With 77 counts against the 
Blackmore company for charging 
less and 15 counts for charging 
more than its published rates, 
Judge Watson ruled it would have 
to pay the maximum penalties 
of $500 and $100, respectively, on 
the first count of each charge. 
Action on the other counts was 
suspended and the company put 
on probation for one year. 


The same disposition was made 
of Eastern Carrier, which had 37 
counts, and 21 counts, respec- 
tively, charged against it on the 
two violations. Sentences were 
suspended on all of the counts 
against the individual defendants. 


Job Insurance 
In Pa. to Tax 
1936 Payrolls 


HARRISBURG; Pa. (UTPS).— 
More than 300,000 Pennsylvania 
employers will receive guidance 
from the Department of Labor 
and Industry as to what they 
must do under an unemployment 
insurance law passed by the leg- 
islature Dec. 5, after a five-day 
special session, the shortest since 
1797 when the assembly convened 
for two days. 


The employers must contribute 
to the unemployment compensa- 
tion fund by paying a tax on their 
payrolls for 1936 before Jan. 31, 
1937. Nearly 2,650,000 workers will 
be eligible to share in benefits 
provided by the new act, but these 
will not begin until Jan. 1, 1938. 


The new law will affect all em- 
ployers of eight or more persons, 
with certain exceptions, including 
agricultural and domestic work- 
ers. Employers must pay into the 
state unemployment compensation 
fund nine-tenths of 1 per cent 
of their 1936 payrolls, while one- 
tenth of 1 per cent will be paid 
into the federal social security 
fund. Those who employ from one 
to seven workers will pay nine- 
tenths of 1 per cent only to the 
state fund. All employers who 
hire one or more workers for 20 
or more weeks during the year 
ome under the provisions of the 
aw. 


Truckers Seek 
Stricter Rules 


LINCOLN, Neb.—The State 
Assn. of Truckers is drafting a 
bill for presentation to the legis- 
lature, giving the state complete 
jurisdiction over truckers. The 
association is dissatisfied with the 
limited use made by the state 
railway commission of its con- 
stitutional powers over common 
carriers in regulation of truckers. 

The new bill would make it 
extremely difficult for inefficient 
operators, who use poor equip- 
ment, cut rates and run up in- 
surance rates, to continue in busi- 
ness. The commission so far has 
declined to set up truck rate 
schedules because of incomplete 
data from records of truckers. 





THE 


Ut test year, millions of 


Americans and their 
wives go to the automo- 
bile shows throughout the country. Men and women 
alike respond to the appeal of sleek body designs . . . 
mechanical refinements . . . greater safety, speed and 
economy. Motor cars are bought in the vast majority 


of cases after consultation between husband and wife. 


IN REDBOOK 


Every month, over a million American 
families read Redbook. Its editorial 
policy is not directed exclusively to either 
men or women, but to both. Brilliant 


fiction and timely articles from the 


SHOW SELECTS 


world’s best known authors—Sinclair 
Lewis, William McFee, Pearl Buck, 
Edith Wharton among others—cover 
the broad middle ground where men’s 
and women’s interests are identical. 

And the quality of the show given 
in the pages of Redbook every month 
selects quality readers . . . alert, active, 


spending families whose average annual 


A RICH MARKET 


THE AUDIENCE 


income is $4156, nearly three times the 
national level. A recent survey showed 
that 72.7% own cars and 34.7% intend 
to buy a new car within the next year. 

You can send your advertising message 


to this market for only $2.48 per thousand. 


A FINE SHOW SELECTS A FINE AUDIENCE 


ADVERTISE TO YOUR BETTER CUSTOMERS IN 
REDBOOK 


Ait #6 








Wholesale Car Financing Rises Sharply in October 
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Figure, However, Slightly 
Under Same Month i in °35 


WASHINGTON. Wholesale 
financing of motor vehicles totaled 
$75,207,952 in October as com- | 
pared with $57,578,092 in Septem- | 
ber, and with $78,577,367 in Oc-| 
tober of last year, according to 
the U. S. Bureau of the Census | 
in an analysis of reports of 456 | 
identical reporting | 


Retail financing in October 
amounted to .$106,501,399, against | 
$128,150,101 in September and} 
$78,903,776 in October of last year. | 

For the first 10 months of this 
year, wholesale financing aggre- | 
gated $1,384,450,196, which com- 
pared with $1,112,021,466 in the} 
corresponding period of last year. | 
Retail financing for the first 10 
months totaled $1,454,133,353, | 
which is to be compared with| 
$960,111,912 for the same period | 
last year. For the entire year of | 
1935, retail financing totaled $1,-| 
158,435,029. 

The total number of cars in-| 
volved in financing operations re- | 
ported during the first 10 months | 
of this year was 3,644,371, which | 
compares with 3,125,537 for the | 
full 12 months of last year and | 
2,418,699 for the entire year of | 
1934. 


New Sales High | 
Marked Up At | 


K. C. Car Show 


KANSAS CITY.—Despite a| 
slight drop in attendance from | 
the record 115,000 last year, the! 
$list annual Kansas City auto-| 
mobile show established new sales | 
marks during its nine-day run. 
More than 700 new cars were| 
delivered. 


Using the main exhibition hall | 
of Kansas City’s new municipal | 
auditorium, this year’s show 
eclipsed previous ones in appear- 
ance and showmanship. Aided by 
nice weather, a large increase was 
noted in out-of-town visitors. 


Of particular appeal to visitors 
was this year's trailer exhibits. | 
A number of the mobile homes 
were manufactured in Kansas 
City. 


Sales ence Set | 
At Portland Show 


PORTLAND, Ore. — aes 
sales, exceeding 1935 by 25 per 
cent, marked Portland’s 26th an- 
nual northwest automobile show. 
Attendance at this year’s show 
reached 58,580, beating the 1935 | 
mark by 42 per cent. 

The 1935 sales peak was 385, | 
a this year’s total approximated 
5 


Officials of the Portland Auto- | 


| with the AAA, 


| the Sacramento show were: 


mobile Dealers’ Assn., co-sponsor 
of the show, declared the exhibit 
“extremely gratifying” from every 
angle. 


| Tax Diversion 
Battle Started 


TRENTON, N. J.—A resolution 
to “put the legislative wheels in 
|}motion” for a_ constitutional 
amendment, which would restrict 
the use of motorists’ license fees 
and gasoline taxes to highway 
uses exclusively, was adopted this 
week by the directors of the 
Trenton Automobile Club for pres- 
entation to the 1937 state legis- 
| lature. 

In announcing the action, Mrs. 
Kathryn D. Sullivan, secretary of 
the local club which is affiliated 
said plans are 
being made to initiate a petition 
for such legislation as has al- 
ready been enacted in Missouri, 
Minnesota, Colorado and Maine. 


eathins Take 
Important Role 
At Sacramento 


SACRAMENTO, Calif. — House 
trailers played an important role 
in the eighth annual Sacramento 
| automobile show and helped to 
make it the greatest exhibit ever 


held here. In a special section of | 


|the huge memorial 


auditorium, | 


the trailer exhibit actually held | 


its own in competition with the 
array of passenger cars. 


The six exhibitors of trailers| 


agreed after the show that it was 
a profitable investment, and W. 





I. Elliott, president of the Motor | 


Car Dealers’ Assn., who is also 
distributor of the Covered Wagon 
trailer in addition to having the 
Pontiac distributorship, said he 
expected to see the trailer exhibit 
become even more of a show fea- 


| ture next year. 


In addition to Elliott, the other 
trailer distributors exhibiting at 
C. 
M. Coffing, Inc., J. J. Jacobs Mo- 
tor Co.; Lester Motors; Arnold 
Bros., Inc. and Spickard Automo- 
bile Co. 

The fact that the trailers were 
on display by some of the leading 
automotive distributors and deal- 
ers of the Sacramento Valley ter- 
ritory, drew visitors’ comments. 
| This, it is claimed, is evidence 
that the trailer industry is des- 
tined to play an important part 
in the merchandising activities of 


| motor car dealers and distributors 


in the future. 





HERE IS A PORTION of the crowd that attended the Queens-Jamaica automobile show. The 
exhibition packed them in all week and went down as the most successful on record. 


Jamaica’s Motor Show 


Comes Back With Bang 


By JOHN BAUERSFELD 


JAMAICA, N.Y.—Here is the 
story of the automobile show that 
came back, and came back with 


|@ bang. Hight years ago, when 
| Jamaica, Queens, and Long Is- 
|land was 


a _ sparsely-inhabited 
section of New York, ‘the auto- 
mobile dealers of this territory 
held an automobile show. After 


| one week of adversity, they de- 


cided that the National show and 
the Brooklyn 
major exhibits of the metropoli- 
tan area, and that it would be 
foolhardy to attempt to compete 
with these _ long-established 
events. 

In the meantime this territory 
has grown, so much so that it 


has now taken on the aspect of a} 
| city within a city. New roads 


have been built; new traveling 
conveniences have been establish- 
ed and the most traveled high- 
ways to the summer resorts of 


| Long Island all converge in this) 


section. With the growth of the 
community, the automobile deal- 
ers have doubled within the last 
few years, and sales, service, tire 
and accessory dealers came to be 
counted in the hundreds. 

Urged to Try Again 

Now with all this growth, the 
motorists of Jamaica, Queens and 
Long Island still had to travel 
into Manhattan and Brooklyn if 
they wanted to view industry’s 
latest developments in a body and 
many sales were lost by the local 
dealers. 

With the completion of Jamai- 
ca’s new $2,000,000 armory, the 
press and the dealers were urged 
to once again try a local show. 
Realizing the proximity to the 
National and Brooklyn shows, the 
dealers were reluctant, after their 
previous experience, to try again. 

However, with the combined ef- 


forts of the Long Island Daily! 


show were the} 





Press and a few of the more en- 


terprising dealers, the long sought | 


after Queens-Jamaica automobile 
show began to take shape. A 
huge campaign was started that 
held the spotlight of Jamaica, 
Queens and Long Island for many 
weeks prior to the show, which 
opened Nov. 28 and terminated 
on Dec. 5. 
price tickets were 
signs were placed across all the 
main thoroughfares, 
of the local clubs and associations 
pledged their support to make 


| the show an event that would de- 


velop into an annual affair. 


Opening Day Jammed 
On the opening day more than 
1,000 spectators jammed the en- 


trance. to the Armory. The de- ||| 


corative scheme of the vast hall 


was gold and blue augmented by | 
borrowed from the ||! 
scenic | 


the murals, 
National show, of 
beauties of America’s 


the 
highways. 


More than 125 models of the lead- ||! 


ing makes of cars and trucks 
were on exhibition. In addition, 


there were exhibits of accessories | 
When the doors) 


and trailers. 
closed on the opening day, more 
than 20,000 people had examined 
the latest in motordom. 

And so it went all week. Every 
day more than 15,000 spectators 
jammed the hall, and reports of 
orders ran high. The dealers were 


surprised at the large attendance | 


and at the enthusiasm shown. 
Arthur E. Wahlberg, president 


of the Strang Buick, when asked | 
for his comment on the show | 
“IT was amazed at the way) 
people piled in here. I never saw | 


said, 


the public so interested .in the 
new developments of the auto- 
mobiles. The proof of their in- 
terest was in the unceasing click- 
ing of the car doors as the people 


Stamina for Peak Performance 


BORG & BECK 
CLUTCHES 


Over 1,000,000 cut-| 
distributed | 


and many | 


| Horace 


| Hudson-Terraplane, 


Canadian Salesmen 
Have New Ambition 


MONTREAL. — Motorcar 
salesmen in Canada are 
fired by a new ambition. 
They all hope to sell a car 
to the Rt. Hon. Sir Robert 
Borden. The war-time prime 
minister of Canada attended 
the national safety confer- 
ence in Ottawa and made 
a strong plea for more 
severe tests for drivers’ 
licenses. 

“I have been assured,” he 
said, “that in Great Britain 
such tests are more thor- 
ough and that a proportion 
of those licensed in Canada 
would fail to pass the Brit- 
ish tests.” 

Then came a surprise an- 
nouncement which set the 
automobile agents agog, for 
Sir Robert declared, “Prob- 
ably I am the only person 
in this gathering who does 
not own and never did own 
an automobile. Thus, I may 
have been placed on the 
advisory council to repre- 
sent and to express the 
viewpoint of the average 
abject pedestrian.” 





inspected the machines. We're on 
our way to a big automobile year.” 

“It was a fine show,” said W. 
O. Wilson, advertising manager 
of the Chrysler Motor Car Co., of 
New York. “All our displays were 
jeagerly inspected. The show 
was carefully planned. Nothing 
was left undone to insure its 
success. I have seen many ex- 
hibitions, but this one is one of 
the best managed and most en- 
thusiastic in attendance that I 
have ever worked on.” 

Among the cars on _ display 
were:—Buick, Packard, De Soto, 
Chrysler, Pontiac, Nash and La- 
fayette, Graham, Dodge, Cadillac 
and LaSalle, Pierce Arrow, Lin- 
coln, Ford, Cord, Studebaker, 
Oldsmobile, 
Chevrolet, Plymouth and Willys. 
In the truck section: Ford, Chev- 
rolet, Dodge, G.M.C., Internation- 
al, Reo, Federal and Sterling. 





Sacramento Show 


Rated Successful 


SACRAMENTO, Calif. The 
eighth annual Sacramento auto- 
mobile show was by far the most 
successful ever held here, accord- 
ing to W. I. Elliott, Pontiac dis- 
tributor and president of the 
Sacramento Motor Car Dealers’ 
Assn., sponsor of the event. Mem- 
bers of the show committee were 
Arnold, Dudley Fortin, 
C. R. Spickard and W. R. Odom. 

There were 16 exhibitors of pas- 
senger cars, two more than last 
year; four truck exhibits, and 
trailers. 
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Lo help sell 


your WCW CaVS 


Color will be available to advertisers in The New 
York Times Magazine with the issue of January 10 at 


attractive low rates. 


Color is already available in The Times Rotogravure 


Section at equally attractive low rates. 


@ THE TIMES MAGAZINE is a unique newspaper sec- 
tion found in no other newspaper -a news magazine 
replete with authoritative and absorbing articles on 


persons and events in the day’s headlines. 


® THE TIMES ROTOGRAVURE SECTION is a lively 


pictorial review of the week’s news noted for its fre- 
quent picture scoops and publishing many pictures 


available to no other medium. 


Low Color Rates 


Roto- 
Magazine gravure 
1 page (4 colors} $2,400 $4,250 
3 pages ” 2,300 4,100 
6 pages o 2,200 3,950 
13 pages = 2,100 
26 pages “ 2,000 
10% premium for Magazine back 
cover. Proportionately low 2-color 
rates available. 


EVERY SUNDAY TO OVER 750,000 OF AMERICA’S BEST-PROSPECT FAMILIES 


Color in these regular parts of the Sunday Times pro- 
vides the alert automotive advertiser with an effective 
new weapon with which to impress and sell more than 


three - quarters of a million better - prospect families. 


Among the readers of The Times in the New York 
territory alone, more new-car buyers—and new-car pros- 
pects—can be reached at lower cost than through any 
other New York newspaper. To attack this market with 


the extra force of color is to increase your assurance of 


more sales and greater profits. 


Ask us today for full information about using these 


new color pages to sell your cars in 1937. 
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Higher Prices for Cro ps 


To Offset Drouth Effects 


LINCOLN, Neb.— Optimism is 
expressed by automobile dealers 
and other business men in this 
section of the country for 1937 
business, and holiday trading is 


under way on a high level, ap-| 


proximately 15 per cent above a 


year ago. The dark spot in the) 
picture is the lack of rain during | 
But, while drouth con-| 


the fall. 
ditions have tended to curb car 
and truck sales, snow or rain in 
the near future will brighten the 
1937 outlook immediately, in view 
of anticipated high prices for farm 
products next year. 

Economists of the department 
of agriculture see evidence of a 


continuing improvement in agri-| tician, despite the 1936 corn croPp| qemand for agricultural products 
culture during 1937. Most impor-| 


tant is the news of reviving in- 


wheat, beef cattle and other 
principal products, were much 
higher last month than the na- 
tional average. The farm income 
in Nebraska is now figured at 82 
per cent of normal, compared with 
70 per cent a year ago and 52 per 
cent in 1933. 


Received More Money 


From sale of crops and live-| 
stock during the first nine months | 


of this year Nebraska farmers re- 
| ceived $58,500,000 more than they 
| did for the sale of the same com- 


|modities during the same period | 


|last year, according to A. E. 
| Anderson, state and federal statis- 
| failure. 

Car and truck sales are almost 


@-— 


will bring in $9,300,000 and the 
corn and alfalfa will add another 
$3,200,000. Western Nebraska sugar 
beat growers last month received 
$3,100,995 in the first 1936 checks, 
with two additional payments to 
come. 
Cattle Good 


Considerable apprehension is 
| felt over next year’s wheat pros- 
pects, due to lack of moisture this 
fall, but Anderson says most of 
the land in this area may yet 
| produce fairly good stands. 

Cattle will enter the winter 
period in good condition through- 
out most of the western range 
area although winter feed sup- 
| plies are below normal, according 
|to Anderson. 

Arthur G. George, of the Ne- 
| braska agricultural college, be- 
|lieves there will be an increased 


increased income for 


| and an 
E. A. Cudahy 


|farmers in 1937. 


dustry, and this translates itself | certain to benefit in the near fu-| jr., president of the Cudahy Pack- 


into a much better 
market for farm products. 


domestic | ture from government checks, for| ing Co., said recently while visit- 
Thus | the farmers’ participation in build-| ing Omaha that he believes farm 


dealers in this section figure that|ing up soil fertility in the 1936| product prices for the next two 


the national industrial upward 
trend will materially aid new car 
and truck sales next year 
there’s “any kind of a crop.” 
Economic trends. that 
cheer to Nebraska dealers include 
the fact that prices received by 
farmers in this section for corn, 





| federal farm program. 
On top of this, the North Platte 


if| valley in Nebraska is taking in a| 


rich harvest, although fall har- 


|were blighted. Anderson esti- 
| mates that the North Platte val- 
ley’s potato, sugar and bean crops 


or three years will be favorable 
to the farmer. 

International motor truck sales 
|during the past 12 months were 


bring | vests in most sections of the state considerably larger in Omaha and 


vicinity than in the previous year, 
according to B. H. Pfaff, Omaha 
manager. Increased sales in Ne- 


Startix provides 


complete automatic control of 


the entire starting system, from the moment 


the ignition is switched on, 


One simple turn of the key, and Startix takes charge. 


The battery, starting motor and Bendix Drive instantly 


obey. The engine is cranked—started. Should it stall at any 


time, Startix again calls the 


into play... 


starting motor and Bendix Drive 


repeating as often as may be necessary. All this is 


accomplished without any thought or effort on the driver’s part. 


~ That is complete Automatic Starting — Switch Key Starting — as 


pioneered by Bendix, It has 


no duplicate. In principle, in con- 


struction, in application, it is simplicity itself. It can be 


installed in any car, new or old, which has Bendix Drive. 


The cost is extremely moderate. Write for details. 


ECLIPSE MACHINE COMPANY 


ELMIRA, 


NEW YORK 


(Subsidiary of Bendix Aviation 


Corporation) 





Indianapolis Sets Record 


With November Car Sales. 


INDIANAPOLIS.—Sale of new 
cars in Marion county, (Indian- 
apolis) continue to rise to new 
heights, with November account- 
ing for the largest for that month | 
in recent years. Dealers in the | 
county sold 1,345 units in Novem- 
ber, an increase of 318 units over | 
the same month last year. 

During the first 11 months of 
this year, local dealers delivered 
18,812 new cars as compared with 
14,207 for the corresponding pe- 
riod of 1935. The upward trend 
of sales so far this year shows 
a gain of 4,605 units over last 
year’s record. By the end of the} 
present month and with a more 
ample supply of new cars flow- 
ing from the manufacturers, this 
gain is expected to be increased 
greatly. 

Comparing the records of Nov- 


braska in 1937 are anticipated, de- 
pending upon the weather. 

John Opitz, Chevrolet dealer in 
Omaha, reports that more than 
5,000 people visited his showrooms 
on the first day of the showing 
of the 1937 Chevrolet, and that 
19 of the new cars were delivered. 
He believes the coming year will | 
surpass the records of 1936. 


Clearings Up 

Bank clearings in Lincoln last) 
month were more than $1,000,000 | 
over the same month in 1935, the 
1936 month’s total being $12,862,- | 
271. Postal receipts last month | 
in Lincoln also hit an all-time 





| high. 


Other indications of recovery in | 
the state and a bright sales out- | 
look for automobile dealers come 
from the railroads and retail mer- | 
chants. Railroad business, show- | 
ing steady improvement for the} 
last 18 months, is continuing at) 
the same pace. Retail sales of 
338 independent stores in Ne- 
braska last month showed an in- 
crease in dollar volume of 7.3 
per cent over the same month in 
1935. The 10th federal reserve 
district, including Nebraska, re- 
ports increased business over a 
year ago in both retail and whole- 
sale totals. 
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STUDEBAKER CORP., TRUCK 


| 1936. 
| the first 11 months is considered, 


jin 1928, 


|the hands of buyers. 


| mercial 
| rose above the 1929 sales by 316 
| units. 


debaker © 
ervice in 
's big 


ember sales from 1928 to date it 


| is seen that the sales last month 
| were by far the best for the nine- 


year period. Of course, during the 
first 11 years new cars were in- 
troduced early in the year in- 
stead of during November as has 


| been the custom during 1935 and 


When the total sales for 


however, the sales are running 
ahead of all previous years, in- 
cluding the boom year of 1929 
when 17,612 new cars were de- 
livered in the county. 

Sales for the first 11 months of 
the nine-year period show that 
14,526 cars were sold; 
1929, 17,612 units; 1930, 10,957; 
1931, 10,609; 1932, 6,322; 1933, 
8,078; 1934, 9,889; 1935, 14,207, and 
1936, 18,812. 

New truck sales for November 


|also reached a new high for the 


month, with 154 units reaching 
This num- 
ber exceeded last month by 12 
units. Referring back to the nine- 
year period, it is found that the 
sales of trucks for the first 11 
months this year also exceeded 
the 1929 record of 1,900 units by 
784 trucks. The sale of com- 
vehicles last year also 


Part of this rise, however, 
has been brought about by the 
increased use of trucks in trans- 


| portation during recent years. 


Sales of new trucks for the 
nine-year span, taking into con- 
sideration again the first 11 
months, shows that in 1928, 1,161 
units were delivered in the 
county; 1929, 1,900; 1930, 1,285; 
1931, 1,269; 1932, 899; 1933, 790; 
1934, 1,726; 1935, 2,216, and 1936, 
2,684. 

Used car and truck sales last 
month slowed down a bit with 
979 used cars and 110 trucks 
being sold. In October, dealers 
accounted for 1,221 used car sales 
and 175 used truck deliveries. 


Excepting Canada, the Union of 


| South Africa in 1935 led in the im- 


port of passenger cars produced in 
the United States. Japan led in 
American made trucks. 
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84,394 Studebaker cars and trucks 
have been sold in the first eleven 


months of 1936 compared with 


16,813 in the corresponding period 


of 1935—an increase of 80%. 


November sales were the largest 
since 1924, 


Here are Studebaker November 
sales for the last 12 years: 


1936 8,944 1930 

1935... .. -DydGd FSP sccsce 1,938 

1934 1,869 1928...... 6,117 

1933...... 7,938 IGT ccc cee 6,863 

1932...... 1,083 B9BB. 0 0 v0 6,802 
1,583 1925... 00. 6,765 


Retail deliveries for November 
were also the largest in 12 years. 

Your territory may be open. 
Write or wire at once for particu- 
lars about this money-making 
franchise—the fairest in the in- 
dustry. Address Paul G. Hoffman, 
President, The Studebaker Cor- 


poration, South Bend, Indiana. 


un 


ssl 


DOLORES SBIR nn tictiseee 


core 





AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 12, 1936 


Finds Modernized Lubrication Lay- -Out Pays 


Dodge-Plymouth Dealer 


Points to 


PEORIA, I11l.—Joe Fisher, | 
Dodge-Plymouth dealer here, in| 
setting up a new lubrication de- 
partment, is among the first to 
follow the “Increased Business by | 
Lubrication” plans of the Dodge 
Motor Co. 

Two months ago the lubrication 
section of Fisher’s service depart- 
ment was a catch-all for junk and 
dirt. 

Checking the possibilities of in- 
creased shop income and noting 
that other dealers were making 
profits through modernized lubri- 
cation, Fisher about-faced and 
began plans for a new section. 
Everything in the old department 
was thrown out. Two new hoists 
were installed, a complete new 
floor laid and a chrome-banded 
background built. Other equip- 
ment, including high pressure 
tanks and new tools, was added. 

Business more than doubled, 
Fisher reports. 

To the right of the hoists 





Fisher provided a waiting room| 
closed in with a white picket | 
fence and furnished with chairs, 
a desk and other comfort items 
for customers. The floors of both 
the waiting room and the lubri- 
cation section are painted white. 

For lighting, Fisher installed 
special fixtures behind the colored 
background and huge _ cut-out 
letters emphasize his name and 
Dodge-Plymouth. 

To increase customer interest 
in the men who do the lubrication 
work, their names are posted on 
the wall in line with each hoist. 
As a result : a more personal cone | 


Better Profits 


tact has been built up between 
customers and service men. 

In two months, Fisher reports, 
the department has_ increased 
business considerably in other 
divisions of the service shop. 


Oakland Dealers 
Form Own Code 


OAKLAND, © ~ Calif.- -Following 
shortly the announcement that 
the Fresno Motor Car Dealers 
Assn. “code” had blown up after 
operating successfully for severa! 
months, comes word that the 
motor car dealers of Oakland 
have subscribed to a “code” of 
their own making. 


This city-wide appraisal bureau 
is now in operation and the deal- 
ers are unanimous that it is a suc- 
cess. ‘ihe movement was in- 
augurated with an automotiv: 
breakfast, attended by the dealer 
body of Oakland and the massed 
retail sales forces of the city. 


Ala. Fuel Receipts Up 


MONTGOMERY, Ala. (UTPS).— 
Alabama gasoline tax receipts estab- 
lished a new record in Alabama dur- 
ing November, according to Henry 
Long, of the tax commission. Incom- 
plete returns showed $1,126,456.76, 


| or $32,000 above October receipts. 


Each gallon of gasoline burned in 
a motor car requires a room 10 fee’ 
square and 12 feet high; full of air 
to mix with it correctly to aid com- 
bustion. 


Quick in Operation .. . 


Safe 


and Strong! 


© Manley Hydraulic Service Jack No. 580-A is easily 
positioned, the rest plate starting only four inches 
from the floor. There is plenty of room to place it 
under all cars either front or rear with tires flat. 


A few strokes of the handle raises the rest plate to 


20 inches—positive action, 


safety, ample clearance 


tor all practical purposes. 


Have your jobber’s salesman explain 
further the strong features of Manley 
Hydraulic Service Jack No. 580-A. 


MANLEY 
MANUFACTURING 
DIVISION of the 


American Chain Company, Inc. 


York, Pennsylvania 


In Business for Your Safety 


L414 2 
SILT EL el | 


OWS EA ag 


EQUIPMENT 


APPROVED 


BY ADOPTING the 
Plymouth modernized lubrication | 


program, Joe Fisher, Peoria, iL, |} 


transformed a dingy corner of his | 


Dodge- | 


LUBRICATION 


hop into an attractive pusiness- | Lf 


retting department. 
‘hat the first two months’ opera- | 


He reports | 


tion increased business in every | 


I-nartment. 


Big Christmas " 


Market Seen 
For Accessories 


DETROIT. - The 
beauty of the new automobiles 


| 
| 


increasing | 


vi giethagideied Eo samen 
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has created a demand on the part| refilling with all new lubricant to| ers not to mix different brands of 


of new car buyers for more ac- 
cessories, and this rising demand 
is making itself felt throughout 
the 
mas buying season, according to 
M. D. Douglas, Chevrolet parts 
and accessories merchandising 
manager. 


“Automobile owners are taking | 


treater pride in their cars,” Doug 
as declared. “Such items as a 
radio, heater, defroster, clock, or 
vanity mirror are now being pur- 
chased as Christmas gifts. They 
not only add to the appearance 
of the car, but also increase the 
safety, comfort and convenience 
of driving. 

“Moreover, the fact 
public is spending more and morse 
ime on the 
itimulated 
ories,” Douglas said. 

Each item will be wrapped 
ray Christmas paper and deliv- 
red complete with a gift card 
vhich the donor may attach if he 
lesires. 


Chek-Chart Corp. 


Issues Warnings 


On Hypoid Oils | 


CHICAGO.—More than 20 mod- | 
2ls of 1936 cars are using hypoid | 
goars in the rear axle, according | 
‘o the Chek-Chart Corp., which | 
has been asked by a number of | 
issue a} 
display card warning against mix- | 


lubricant companies to 


highways has greatly | 
the vogue af acces: | 


ing of lubricants for hypoid use. | 


These models are made by 11 


different car makers, six of whom | 


have never used this type of gear 
previously. Included 
are several makers at the head of 
the production list. 


of the models of the following | 


in the list | 


Some or all} 


makes use hypoid gears: Buick, | 
Cadillac, Chevrolet, Chrysler, De | 


Soto, Dodge, LaSalle, 
Pierce-Arrow, Plymouth and 
Studebaker. 


Packard, | 


“Hypoid gears require a special | 


hypoid lubricant,” 


says an an-| 


nouncement by Chek-Chart of-| 


ficials. “There are a number of 
different hypoid lubricants on the | 
market which have been approved | 
for use, due to the different chem- | 


ical make-up of these lubricants, | 
different brands should not be} 


mixed together as serious damage | 
may result. 

“All car manufacturers and "pe- 
troleum companies recommend a 
complete draining, flushing and 


industry during the Christ-| 


that the | 


ir | 


avoid any possibility of damage! 


due to mixing. 


“In order to back up service) 
station salesman’s efforts Chek-| 
Chart Corp. has been asked 
prepare and distribute a sign over 
its own name, warning car own- 


lubricants. 
“Single copies of the sign will 
be sent free on request. Permis- 


to | sion is granted to others to repro- 


duce or enlarge the sign with 


their own signature.” 


A rapidly increasing number of people in 
the automotive industry travel the year 
round via American Airlines—it pays. 


American provides * 


‘First-Class’? win- 


ter service direct to 57 major cities. 


NEW 
the Southern 


YCRK-LOS ANGELES Overnight on 


‘Transcontinental Route. 


Two con- 


venient schedules both ways in 14-berth Flagship 


Sleeper I lanes. 


CHICAGO-NEW YORK NON-STOP— twice 
daily in 21-passenger F lagship C lub Planes: 6 other 


Flagship flights daily, 


BUFFALO. 
NEW 


serving 


YORK-BOSTON NON-STOP- 


DETROIT and 


21 pas- 


senger Flagship Club Planes—6 i.ights daily. 


CHICAGO-ST. LOUIS-TEXAS— 


in Douglas Airliners. 


CLEVELAND -CINCINNATI 


Douglas Airliners. 


and the WEST 


And other routes, 


2 fights daily 


-MEMPHIS — 


connecting all cities in the 


United States of one million population or over. 


For reservations or information call 
{merican Airlines or your Travel A gent 


AMERICAN 


AIRLINES inc. 
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To date each issue of LIFE has sold out in short order 
—in spite of the fact that nearly twice as many copies are 
being printed as the editors had first hoped to sell—in spite 
of the fact that LIFE’s specially designed presses are being 
taxed to capacity, made to squeeze out increased quantities 
of each issue. 

This continued evidence of extraordinary interest, sup- 
ported by thousands of enthusiastic reader letters and tele- 
grams, proves that people are buying LIFE because they 
like it. 

* * * 


..«. like LIFE’S Pictures-big and little pictures, candid and 


revealing pictures, pictures that draw laughter, inspire pity, important 
pictures and pictures just pleasant to look at. ‘In LIFE, I experienced a 
new thrill . . . the most artistic and exciting book I now own,” writes Sub- 
scriber P. N. Constable of Durham, N. C. 


.«sdike LIFE’S News-news that can be best seen, best 
grasped and enjoyed through pictures—from up-to-the-minute events at 
home to strange happenings in distant lands. Writes James Montgomery 
Flagg: “It is fascinating. It's all the newsreels on your knee!” 


... like LIFE’S Human Interestuike meeting peo- 
ple, face to face, from all over the earth—living, suffering, working, playing 
with them. Henry Pringle, winner of the Pulitzer Prize, exclaims: . . . the 
historians of two decades hence will examine the issues of LIFE as a prime 
source of knowledge recording the troubled and exciting world in which 


we live.” 


..-like the way LIFE is printed _its rich smooth 
paper, its jet black ink that makes pictures live, its large page size that 
makes beautifully printed pictures appear at their best, its color pictures 
that so faithfully copy the world’s best paintings—"It is magnificent,” 
writes Book-Publisher Richard Simon of Simon and Schuster. 


a like Li FE’S Price-they compare it with magazines of 
many times LIFE’s ten cent price; and thousands of readers chorus, in 
written eulogies, “How can you do it for a dime!" Mrs. Glenn Hunter 
writes from Prescott, Arizona: “It is the finest publication on the market, 
and puts many a more expensive magazine to shame. I shall never miss 


LIFE 


ADVERTISING OFFICES: 135 EAST 42ND ST., NEW YORK 
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Conn. Dealers Map Law to Regulate Finance Firms 
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Watch State Legislatures 
Car Groups are Warned 


By CHARLES B. BARR 


HARTFORD, Conn.— Study of 
proposed legislation to regulate 
the licensing of finance com- 
panies, car dealers and salesmen 
was authorized by the Connecti- 
cut Automotive Trades Assn. at 
its 15th annual convention this 
week at the Hotel Bond here. The 
association’s legislative commit- 
tee was instructed to make the 
study and submit recommenda- 
tions to the executive board, 
which will have power to act 
upon them. 

The resolution directing this 
action was passed after the deal- 
ers and repair men attending the 
morning session had heard an 
analysis of the much-discussed 
Wisconsin regulatory statute by 
Harry Meixell, head of the legis- 
lative department of the Automo- 
bile Manufacturers’ Assn. Meix- 
ell’s address opened the morning 
program after President Harry 
M. Sloate of Hartford, and Mayor 
Thomas J. Spellacy had wel- 
comed the delegates, with Julian 
L. Williams, Norwich, giving the 
response to the mayor. 


Read Wisconsin Law 


The AMA executive read pro- 
visions of the Wisconsin law, 
placing emphasis on those gov- 
erning terms of instalment sales. 
disclosure of all charges, prohibi- 
tion of coercion of dealers by 
manufacturers with regard to 
placing conditional sale contracts, 
and licensing of salesmen. The 
act, he said, was passed at the 
behest of the Wisconsin Automo- 
bile Dealers’ Assn. 

Meixell pointed out that most 


of the state legislatures will meet 
during 1937, and that the number 
of bills affecting automotive in- 
dustry interests will probably ex- 
ceed the figure of 10,000 intro- 
duced during the 1935-36 “legisla- 
tive cycle,” of which 2,000 were 
enacted into law. The recent su- 
preme court decision upholding 
fair trade statutes will probably 
result in widespread enactment 
of similar legislation, he said 
concluding with the statement 
that all automotive groups must 
be on the alert during the 1937- 
38 legislative terms. 

I. J. Lyon, Standard Acceptance 
Corp., Hartford, said that financ- 
ing regulation of the Wisconsin 
type preserved the independence 
of the dealer by preventing mo- 
nopolistic control by manufac- 
turers. He cited the English sys- 
tem of controlling salesmen as 
a move which has placed automo- 
bile selling on a higher plane in 
that country. Lyon urged more 
rigid requirements as to condi- 
tion of cars in operation and sug- 
gested that all cars over five years 
old be given a thorough test to 
determine if they are safe. 


A. N. Benson, general manager 
of the National Automobile Deal- 
ers’ Assn., declared his organiza- 
tion is “proud of its 1936 record” 
and said the year has been the 
best for dealers, from a profit 
standpoint, in the last decade. 
Factory-dealer policies for 1937, 
he said, are somewhat better than 
those in force during 1936, with 
more lines adopting the closed 
territory plan. 

He cited eight factors which 


DETROIT’S 
1937 MODEL 


The Book-Cadillac Hotel keeps in step with the 
fast-moving motor world. Constant improve- 
ments continue to make the Book Detroit's 
leading hotel . . . year after year! 


When you plan your next trip to Detroit... . 
stop at the Book . . . the favorite hotel of motor 
men and motor dealers everywhere. Visit the 
new Book Casino . . . the Esquire Room and the 


Motor Bar Cafe. . 
in the industry. 


. the meeting place of men 


Book-Cadillac 


HOTEL 


W. J. Chittenden, Jr., Resident Manager 


Durries Crane, Manager 


% 


1200 ROOMS . . . MINIMUM RATE $3 


National Hotel Management Company, Inc. 


@ Ralph Hitz, President 


OFFICERS OF THE Connecticut Automotive Trades Assn., Inc., 
photographed at annual convention in Hartford, Dec. 8. Seated, left 
to right: Julian L. Williams, vice-president; Harry M. Sloate, presi- 
dent, and E. A. Jackson, secretary. Standing, left to right: Carl R. 
Lane, manager; Johannes Schiott, vice-president, and Leo Gordon, 
vice-president. Treasurer A. C. Hine and vice-president Henry Krae- 
kemier attended the convention but are not included in this photo. 


have tended to keep dealer profits 
below a_ satisfactory level, in- 
cluding local trade conditions, 
legislation and taxation, intra-in- 
dustry problems, lack of concrete 
facts about all phases of car mer- 
chandising, employer-employe dis- 
turbances, used car allowances, 
lack of knowledge about opera- 
tion procedure, and highway 
congestion and accident totals 
acting as a sales deterrent. 


Warned of Trouble 


Benson warned of impending 
labor troubles in both manufac- 
turing and dealer fields and said 
dealers would be well-advised to 
keep substantial stocks on hand 
to guard against shutting off of 
supply by possible strikes. Follow- 
ing Benson’s talk, National Direc- 
tor Arthur A. Nielsen, Hartford, 
urged full support for the NADA. 


President Sloate, in his annual 
report, said there are 450 new car 
dealers in Connecticut, of which 
290 are paid members of the 
CATA, and that there are nearly 
100 members in the service and 
maintenance division. He urged 
the necessity of strengthening 
local organizations and expressed 
belief that the. “package member- 
ship” plan, covering local, state 
and national dues, will be helpful. 

The year 1936, Sloate said, has 
been the greatest from an auto- 
motive industry standpoint in 
Connecticut history, with more 
than 40 per cent of the state’s 
car owners changing their cars 
during the year. He paid tribute 
to Wilbur L. Cross jr., chief en- 
gineer of the state department of 
motor vehicles, for his co-opera- 
tion with the industry in adminis- 
tration of the compulsory inspec- 
tion law. The association, he said, 
is sponsoring endorsement of the 
Mo-Tel service plan for emerg- 
ency assistance to stranded mo- 
torists. 

Need for a legislative program 
is “both defensive and aggressive” 
was stressed by Frederick G. 
Loehmann, Waterbury, Chevrolet 
dealer who is chairman of the 
legislative committee. His report 
offered the following recommen- 
dations: 


Recommendations Listed 


Establishment of permanent in- 
spection stations in all towns of 
more than 10,000 population; 
compulsory inspection after re- 
pairs of all cars sustaining acci- 
dent damage of $25 or more; 
opposition to compulsory liability 
insurance and diversion of motor 
vehicle taxes; requiring use of 
serial number as well as engine 
number in identifications; licens- 
ing of all dealers who sell lupri- 
cating oil; consolidation of var- 
ious licensing agencies in the 
motor vehicle department, such 
as the separate bureaus now 
maintained for gasoline dealers 
and car dealers, into one agency 
with resultant material saving of 
costs; a highway motor patro! 


used exclusively for motor patrol 
work. 

In addition to the resolution 
calling for a study of licensing 
legislation, other resolutions pre- 
sented by Major H. H. Skerrett 
Hartford Packard dealer and res- 
olution committee chairman, and 
approved by the organization, in- 
clude the following: 

That the president appoint a 
special committee of five or less 
members to study the used car 
situation. 

That the association go on 
record as endorsing the activities 
of the governor’s safety commit- 
tee and to offer full co-operation. 

That individual members sub- 
mit recommendations affecting 
any phase of dealer or service 


CENTRAL 


operation to association commit- 
tees for careful study. 

After Julian L. Williams, chair- 
man of the finance committee, 
had explained the budget plan 
under which the association is 
operating, and the need for more 
money to operate the organiza- 
tion, an amendment to the by- 
laws covering dues was enacted. 
Under the new plan, instead of 
paying flat membership dues of 
$10 per annum, members will be 
classified on a sliding scale ac- 
cording to volume of business. 


Sloate Re-elected 

President Sloate was re-elected 
without opposition, and the en- 
tire slate of officers proposed by 
the nominating committee was 
approved in the same unanimous 
fashion. Julian L, Williams, Nor- 
wich, was chosen vice-president; 
Johannes Schiott, Bridgeport, 
Dodge-Plymouth, vice - president 
for new car dealers; Leo Gordon, 
East Hartford, vice-president for 
used car dealers; Henry Krake- 
meier, Hartford, vice-president 
for maintenance division; E. A. 
Jackson, Portland, secretary, and 
A. C. Hine, Pontiac, Hartford, 
treasurer. All were re-elections 
except that of Williams, who 
succeeded Russell P. Taber, Hart- 
ford. 

Five members of the executive 
board to serve three years were 
elected as follows: Ernest R. 
Lathrop, New London; Herbert 
Lake, Danbury; Fred L. Loeser, 
New Haven; Roland S. Hotchkiss, 
Waterbury, and George Goets- 
chius, New Haven. The only con- 
test of the proceedings occurred 
when Robert Ferguson, New Bri- 
tain, was elected to fill a vacancy 
on the executive board caused by 
the resignation of Russell E. 


(Continued on Next Page) 
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Conn. Dealers Map Law 
To Control F inancing 





(Continued from Preceding Page) 


Beckwith, New London. J. J. 
Cooley, New Haven Chevrolet 
dealer, was nominated for the 
vacancy by the nominating com- 
mittee, while Ferguson was 
named from the floor. The new 
Britain dealer won on a paper 
ballot by 52 to 19, 

Lewis G. Stapley, general man- 
ager, Empire State Automobile 
Merchants’ Assn., Inc., Albany, 
N. Y., said 1937 legislative prob- 
lems promised to be the most 
serious in history, and predicted 


eventual enactment of laws pro-| %y 


viding minimum wages and max- 
imum hours. 


Other speakers included 


Gov. Wilbur L. Cross and Clar- 


ence T. Hubbard, Hartford insur- 
ance executive, toastmaster. 


The afternoon program closed |i 


with a meeting of the mainten- 
ance division, presided over by 
vice-president Krakemeier. 

Peak Attendance 

The evening banquet, which 
drew the day’s peak attendance 
about 300, offered as its principal 
speaker Prof. William J. Cox, of 
the department of engineering 
mechanics, Yale University, who 
praised Connecticut’s highway 
safety record and the compulsory 
car inspection law. 

Col. Michael A. Connor, motor 
vehicle commissioner, told the 
group that not a single case of a 
garageman taking unfair ad- 
vantage of the inspection law has 
been reported. He urged that 
state aid roads, as well as state 
highways, be placed under con- 
trol of the state traffic commis- 
sion; that a state motor patrol be 
established, and that the law cov- 
ering collection of the property 
tax on automobiles be simplified 
by having the municipality issue 
a receipt which the car owner 
must produce when he registers 
his car. This would supercede the 
present practice of confiscating 
markers upon non-payment. 

President Sloate paid tribute to 
state officials for their co-opera- 
tion with the trade. 

Benson spoke briefly at the 
banquet, his talk being similar to 
that delivered at the morning ses- 


Finance ‘Racket’ 
Under Fire Of 


N. J. Prosecutor 


NEWARK, N. J.—Continuing a 
drive to rid this vicinity of auto- 
mobile finance firms alleged to be 
mulcting car buyers with exces- 
sive interest rates, Lieut. Thomas 
Diamond of the Essex county 
prosecutor staff, is investigating 
the activities of nine firms in this 
county, it is reported. The drive 
against the car finance “racket” 
was started here recently when 
several operators of one concern 
were placed under bail pending 
grand jury disposition of charges 
against them. 

It is said that Lieut. Diamond 
already has statements from auto 
purchasers who, according to 
their figures, are paying as high 
as 200 per cent in interest charges 
and fees. Some of the firms being 
investigated, Diamond announced, 
are exacting exhorbitant fees 
from car purchasers under the 
guise of “insurance.” 

“In a number of instances,” 
Diamond said, “the car buyer 
will find that no insurance policy 
exists on a specific car. Some of 
the concerns have blanket pol- 
icies covering any number of 
cars, but the car purchaser is 
compelled to pay the full rate 
and a high rate of interest on 
that rate. 

“A part of the racket includes 
the seizure of cars when a pay- 
ment is not made on a due date. 
The companies working along 
those lines then usually send out 
a constable to seize the car, for 
which fees ranging from $25 to 
$50 are charged. The car is then 
re-sold at a good profit and the 
original purchaser is sued for the 
unpaid balance and his wages 
garnisheed.” 








Dealers Approve 
Pact With Union 


SAN FRANCISCO.—New agree- 
ments between the Motor Car 
Dealers’ Assn. and Auto Mechan- 
ics’ Union No. 1305 were an- 
nounced this week. According to 
George Castlemen, business agent 
of the union, this is the first 
closed-shop agreement of the 
union in a major city. 


Where is your greatest potential market? 
New York, of course—the 50-mile area in 
which is concentrated more buying-power 
per family than in any other territory. How to sell this 


market, efficiently and economically? 


The answer is: Select the New York Evening Journal for 


your backbone efforts in the world’s Great- 
est Automobile Market. 


Because 43 of every 100 people who read 


ning newspaper! 


Reach Journal readers in their homes... evenings ... when 
they are in the mood for news and advertising and when 
they have time to read. That is a logical formula for sales- 


a 


ANY evening newspaper, read the Journal. Because this 
paper fulfills the entire family’s need, it is preferred in more 
than 650,000 homes—the Journal Part of New York ... by far 
the largest segment of New York to be reached by any eve- 


The Dealers’ association issued 
the following statement: 

“The new working agreement, 
to be in effect for 18 months 
commencing Dec. 1, gives the 
general mechanics a rate of $1 
per hour and fender and body 
workers $1.10 per hour, and a 
closed shop for members of Auto 
Mechanics’ Union No. 1305.” 

The pact was ratified by the 
negotiating committee of the San 
Francisco Motor Car Dealers’ 
Assn., headed by James W. Mc- 





Alister, with LeRoy Spencer, Ern- 
est Ingold, William Street, and 
Roy Doublas, as members. 


299 Lose Licenses 


ALBANY—Exactly 65.5 per cent 
of the licenses to operate motor ve- 
hicles in New York state revoked 
by Charles A. Harnett, commissioner 
of motor vehicles, during the two 
weeks ended Nov. 28, were for driv- 
ing while intoxicated. The total 
number of revocations was 299. 





ing 


stations. 


















The Journal Part of New York 


spends $30-millions for new cars, 
yearly; $4-millions for tires and 
accessories; $10-millions at fill- 


These are the 


people who can be influenced 


to buy YOUR products through 


evening newspaper . 
Journal. 


the columns of their preferred 


The 


For the year ending September 
30th, 1936, the average daily net 
paid circulation of The Journal 


was in excess of 


success. And there is only one way to do it... THE 


JOURNAL. 


Nationally 


represented by 


NEW YORK EVENING JOURNAL 


INTERNATIONAL ADVERTISING 


HEARST 


Ropney E. BoONE, GENERAL MANAGER 
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the Aun Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


Two Chevrolet advertising 
posters were winners in this 
year’s Outdoor Advertising 
Award Competition spon- 


sored by Outdoor Advertis- 
ing, Inc. 

The two posters were part of a 
group of 150 accepted out of 
nearly twice that many submitted 
in the annual competition. One 
of them, submitted by William 
Olancy, assistant art director of 
Campbell-Ewald, carried off sec- 
ond prize. The other, submitted 
by A. H. Pomeroy, also of Camp- 
bell-Ewald, won honorable men- 
tion. In all, there were 15 awards, 
including 10 honorable mentions. 

The competition was held among 
artists of accredited advertising 
agencies, for posters of original 
design suitable for use in outdoor 
advertising. 

The jury of award included 
Bruce Barton, chairman of the 
board of Batton, Barton, Durstine 
& Osborn; Earnest Elmo Calkins, 
member of the board of Calkins 
& Holden; Paul L. Cornell, presi- 
dent of Geyer, Cornell & Newell; 
Henry T. Ewald, president of 
Campbell-Ewald; Turner Jones, 
vice-president of the Coca-Cola 
Co.; Jonas Lie, president of the 
National Academy of Design; 
Raymond Loewy, industrial de- 
signer; H. K. McCann, president 
of McCann-Erickson; Eugene G. 
Steinhof, Beaux Arts Institute of 
Design; Walter D. Teague, artist 
and industrial designer, and Paul 
B. West, president of the Assn. of 
National Advertisers, Inc. 


Hit 

Gulf dealers and field men re- 
port that the company’s advertis- 
ing in the show section of the 
New York Herald-Tribune made 
a hit. Beside each automobile ad- 
vertiser in the section, Gulf copy 
showed the first model of the 
same make and recommended for 
its 1937 descendant the use of 
Gulf products. 


Notes 

Fred Lamb, with John B. Wood- 
ward in Detroit, Jan. 1 moves to 
the Chicago office, where he will 
be active on New York Times 
work. Frank Davis, formerly 
with Ben Etter, will take Lamb’s 
place .. . Robert A. Olen, son of 
Walter Olen, president of the Four 
Wheel Drive Auto Co., has been 
named manager of direct mail 
and motion picture development. 
A. H. Rice, editor of the house 
organ, and manager of publicity, 
has been named assistant adver- 
tising manager. 


NICKELGRAMS 
41A 


Among the new cars shown this 
season few have attracted more 
attention than the handsomely 
tailored Willys and the 60 horse- 
power Ford V-8. Both cars are 
well within the pocketbook of 
the mass of car buyers, not only 
as to first cost but in gas and 
oil economies. To further en- 
sure the appeal of these low- 
priced cars to the buying public 
both manufacturers use high 
grade alloy materials for the 
valves, following the same prac- 
tice as for the highest priced 
cars on the market.. Both the 
Ford V-8 and the Willys feature 
long-lived valves of Nickel- 
chromium alloys which resist 
wear and are immune to the ac- 
tion of high temperatures which 

would warp and dis- 
THE tort ordinary metals. 


INTERINATIONAL 
NICKEL COMPANY 
INC. NEW YORK, N. Y. 
ed 


Sparks 


(Continued from Page 1) 


been named as director of the 
equipment division, which title 
seems to fit him like a glove. 

* * * 


OUTSIDE OF the show, one of 
the most enjoyable affairs I at- 
tended was the “Four Georges” 
party, which is Borg-Warner’s en- 
tertainment feature this week. 
It’s being held nightly at the 
Sherman, with Fred Lockwood, 
publicity director of the corpora- 
tion, as maitre d’hotel. It is an 
oasis in the desert for the Borg- 
Warner customers after they get 
through with the day at the Navy 
Pier. 

* * 7 


IT WAS DURING the show 
that I heard the sad news of the 
death of Win Zucker, another one 
of the old guard, who had been 
ailing for several months. And it 
carried me back to my old Chi- 
cago days of 25 years ago when 
“Zuck” was so active in the pro- 
motion of road races, reliability 


BUILDER OF THE FIRST V-12 engine, George M. Schebler, violin repairer who invented the 
successful Schebler carburetor in the early days of the automobile industry, was the designer and builder 


of what is said to have been the first V-12 automobile engine. 
1905, completed it in 1908 and drove it in a car for three years. 


Schebler started work on the engine in 
Recently he returned to V-12 operation 


when he bought a Lincoln-Zephyr. Shown here is Schebler with his early engine. 


runs, hill climbs and the like, run 
by the Chicago Motor Club, and 
which laid the foundation for the 
automobile business in Chicago. 
Then we had to convince the 
customers that automobiles would 
run, which was why we promoted 
so many contests. And “Zuck” 
always had a finger in every pie 
of this sort, an old reliable who 
always could be depended on in 
every emergency. 

I look back to the early days 


when J. K. Stewart entered the 
speedometer field with Zucker 
running the branch on Michigan 
avenue. From this little acorn 
came a gigantic oak, which now 
is Stewart-Warner, a mighty fac- 
tor in the industry. Win wound 
up as general manager of the 
company, retiring a couple of 
years back to give all his atten- 
tion to his personal affairs. 
x * * 


GETTING BACK to Detroit, I 


find on my desk a note from 
New York telling me of the death 
of Mrs. Davison Brown, whose 
husband has been identified with 
automobile advertising in the 
Hearst papers for at least a quar- 
ter of a century. Mrs. Brown 
was very well known to people in 
the automobile industry, and I’m 
sure they will join with me in 
mourning her passing. 


PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 
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® n 
ing with car performance, safety, 
comfort and appearance. There 
are items, for example, which 
when used by the shopman, re- 
store car performance to stan- 
dard. There are those which give 
the shopman the things with 
which to make adjustments and 
corrections to restore safety into 
motor vehicles. And, of course, 
there are the shock absorbers, 
auxiliary springs and the almost 
endless number of preparations 
which restore comfort and beauty 
to cars. 

Even the most casual observer 
will experience a favorable re- 
action to the new eye appeal 
new symmetry, finer finish and 
similar items of present-day serv- 
ice equipment and accessories. 

The more critical will see hid- 
den values in excellent workman- 
ship, finer fittings of parts and 
a touch of precision not ordinar- 
ily associated with this sort of 
equipment. Manufacturers have 
overcome many of the heretofore 
objectionable things. 

Take air-compressors, for ex- 
ample. One manufacturer has re- 
duced noise toa minimum through 
the muffling effect of a cabinet. 
Thus the efficiency of the com- 
pressor has not been reduced to 
obtain quiet operation. And the 
cabinet has other advantages; the 
large surfaces naturally are easier 
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Service Material Reveals 


Modernization at ASI Show 


(Continued from Page 1) 


to keep clean and dirt is kept a- 
way from the compressor, assur- 
ing longer life. Within the cab- 
inet a forced circulation of air 
keeps the mechanism cool. 

In another instance, an air com- 
pressor maker features a unit 
richly finished in black, red and 
gold. The job is modern in de- 
sign with convex ends on the 
tank, graceful feet welded to the 
tank without bunks or tie rods. 
Truly, shop equipment manu- 
facturers have taken full advant- 
age of the efforts of industria! 
designers in the styling of their 
products. 

Equipment in general has been 
re-designed to a great extent. No 
longer does it appear as an as- 
sembly of many parts simply 
bolted or welded together to form 
a unit which had anything but a 
streamlined and finished look. 

Car lifts to speed up quick 
service work, chassis lubrication, 
etc., are in evidence, and the 
makers of these have done a real 
job. Some of the new lifts leave 
a clean floor space under the 
entire lift. They give free access 
to all under-car parts and some 
can be quickly dissassembled and 
set up anywhere. The new lifts 
constitute an all-purpose work- 
table for practically every kind 
of service job. They reflect mod- 


OFFICIALS OF THE AAA chose a standard truck from the assembly line of the Chevrolet plant 
at Flint, for a 10,000-mile economy test run on which Harry Hartz, left, racing driver, starts today from 
Detroit. Left to right: Hartz, Eric Von Hambach and Stanley Reed, AAA representatives. 


ern tendency to put service work 
on a much more efficient basis 


There is a vast assortment of 
test equipment for restoring en- 
gine and car performance. Here 
also, the industrial designer has 
done his part, to say nothing of 
the technician and engineer who 
sees that this modern equipment 
has no variables to throw the 
service man off his tracks. The 
new test equipment approaches 
that of laboratory equipment, 
both in accuracy and styling. 


To speed up service work, 


12 STATES FOR NOVEMBER ’36-’35 


Complete cumulative figures will appear each week until all 48 states are shown. 


HUDS. GROUP ; NASH GROUP 


STATES 


States previously shown include 


AUBURN 


Hupp 
Packard 
Pierce- 


Arkansas, Delaware 


Arrow 


equipment makers in many in- 
stances have made it possible to 
take the equipment to the car 
This makes for flexibility in the 
shop. There is, for example, a 
“valve wagon” which carries valve 
work right up to the customer’s 
car. It carries full equipment for 
complete valve reconditioning and 
has a built-on lamp. It is so ar- 
ranged that the mechanic need 
not leave the job until finished. 


To make it easy to replace 
grease drums, one maker of lub- 


and South Carolina. 


NON-AFFILIATED GROUP 


80) 3637 


ricating units shows a “jack-in- 
the-box” cover which eliminates 
the hard, dirty and tedious job 
of replacing heavy grease con- 
tainers. A simple movement of 
a latch and up pops the cover, 
pump, hose and gun entirely out 
of the way, remaining there until 
the container is replaced with a 
full drum of grease. The cabinet 
is beautifully finished in two 
colors with a strong merchan- 
dising appeal to motorists. 
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New Price Revision Boosts Sales on LOR- 
RAINE —the World’s Finest Safety Light 


NON-AFFILIATED GROUP The I 4 : 
xe Lorraine advertising and sales plan is a 


powerful aid to every dealer . . . as is the 
present nation-wide campaign on safe driv- 
ing. For every dealer the result is increasing 
sales of the World's Finest Safety Lights. 
Write for complete information. 
LORRAINE Driving Lights in nine 
Sizes and 40 Combinations to Fit 
Every Need and Purpose. 
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Lorraine is the only inside-controlled spot- 
light using a rotary contact, permitting the 
head to turn completely around—1,000 revo- 


lutions, if desired 


January 


February 
1613 


be finished in colors to 
with the paint of the 


foal Lorraines can also 
match and harmonize 
car. 
LORRAINE Fog Lights Are 


April 148 
p Popular Money Makers 
Lorraine Fog Lights develop a powerful am- 
ber beam, controlling the beam proper 
eliminating all stray rays. The lights are 
heavily and sturdily constructed and are not 


affected by extreme vibration. 


Lorraine Lights Also Distributed by Leading 
Automotive Wholesalers in Principal Cities 


May _ 





June - 


July 


New revised prices make Lorraine today’s 
most popular Fog Light. 


Lorraine Model 42 De Luxe Black 
Fog Light i 


Lorraine Model 41 De Luxe Chrome 
Fog Light i 
APPLETON ELECTRIC COMPANY 
(AUTOMOTIVE DIVISION) 
1753 WELLINGTON AVENUE 
CHICAGO, ILLINOIS 
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September 7 








October 
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Total, 12 States 
for November 


Total to Date 





Little Increase 


In Net Earning 
Is Looked For 


By ©. J. ALEXANDER 

NEW YORK.— Wall Street is 
more certain than ever that motor 
vehicle production next year will 
exceed. that of 1936 but little in 
the way of increased net earnings 
is expected. The reason for this 
is that operating expenses, notably 
wages and cost of materials, will 
be higher. 

The compensating factor is that 
it is upon the upward tendency of 
wages and raw material prices 
that predictions for increased 
automobile sales next year are be- 
ing based. The general feeling is 
that it is better to have a larger 
production without corresponding 
gains in net earnings than to 
have a smaller output with larger 
margins of profit per car and no 
increase in total earnings. 

Labor troubles are expected but 
no widespread disruption of man- 
ufacturing operations is antici- 
pated. Some concern is being 
shown over reports that the auto- 
mobile industry is contemplating 
price increases to the public. 
While all see the justice of mark- 
ups in an industry that long has 
followed a policy of increasing 
volume by reducing prices or giv- 
ing more car at old prices, the 
possible effect on sales is being 
studied. 

Study Wage Boosts 

A. topic now commanding the 
attention of the entire business 
world is the question of how much 
of the wage increases now being 
made should be passed on to the 
public in the shape of higher 
prices for manufactured goods. 

Indications are that supporters 
of the theory advanced a few 
years ago by the Brookings Insti- 
tution are growing in number 
among business men. But be- 
cause of the fact that industry is 
broken up into so many different 
units and because of anti-price- 
fixing laws, it is extremely diffi- 
cult for business to take joint ac- 
tion in controlling prices. The 
Brookings advice to industry was 
that rather than trying to offset 
wage increases by higher prices, 
manufacturers should keep quo- 
tations down and increase their 
profits by a larger volume of sales 
resulting from lower prices. 

The automobile industry is cited 
on all sides as an example of a 
steadily widening market through 
offering more per dollar, with 
larger earnings coming from big- 
ger volume of business rather 
than through higher prices. A 
further contention is that if wage 
increases now so widespread are 
offset by higher prices for manu- 
factured goods all along the line, 
the wage earner, or consumer, 
will gain little in the long run. 
His buying power will be no 
greater, consumption of goods 
will not be increased and the time 
when production outruns sales 
(the beginning of depression) will 
be brought nearer. 


Watching Trends 

In the meantime, economists 
are watching carefully the trends 
of consumer income as against 
prices paid. If all industry would 
follow the leadership of the auto- 
mobile manufacturers, they point 
out, there would be little to fear 
in .the way of reduced buying 
power. 

With the exception of tire and 
rubber shares, stocks of automo- 
tive companies in the past week 
drifted lower. Fears of interrup- 
tions in production due to labor 
troubles were important in pro- 
ducing a cautious attitude toward 
the motors. 

The Automotive Daily News 
stock price averages for Dec. 9 
compared as follows with those of 
a week earlier and a B year ago: 


Last 

Week Change 

51.24 —0.38 
10 Car-truck co's .. 53.32 —0.16 
10 Parts-accesfories 46.10 —2.37 
4 Tire-rubbers .... 34.48 34.6 0.19 


68 + 
General Motors cade 


ween 
50.86 
53.16 
43. . 


little 
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Wall St. Confident ‘37 Output Will Exceed "36 | 


ground but considerable selling 
came into Chrysler, which was 
temporarily threatened by labor 
troubles in the plants of one of its 
chief suppliers. Parts and acces- 
sory shares generally were lower. 
One of the more important divi- 
dend actions of the week was the 
declaration by Mack Trucks of a 
year-end special of 50 cents a 
share in addition to its regular 
quarterly of 25 cents, both pay- 
able Dec. 24 to stockholders of 
record Dec. 14. Mack is one of 
the companies that paid dividends 
in each year of the depression, 
although it was necessary to dip 
heavily into surplus to do so. 
Rubber Dividends 


B. F. Goodrich declared a spe- 
cial of $1 on its common, payable 
Dec. 24 to stock of record Dec. 19, 
but announced that this could not 
be taken to mean that a quarterly 
rate of $1 was to be paid in the 
future. Fisk Rubber declared 
$1.50 on its preferred, payable 
Dec. 20 to stock of record Dec. 10. 

Hercules Motors declared an 
extra of 75 cents and regular of 
25 cents, payable Dec. 24 to stock 
of record Dec. 14, and Electric 
Auto-Lite declared 60 cents on the 
common, payable Dec. 21 to 
record of Dec. 14, and regular of 
$1.75 on the preferred, payable 
Jan. 2 to record of Dec. 14. 

Marlin-Rockwell declared a spe- 
cial of $2 and regular of 50 cents, 
payable Dec. 18 on stock of record 
Dec. 11. Square D declared $1.50 
on its “B” stock, payable as quick- 
ly as possible after the record 
date of Dec. 19. This compared 
with a previous Square D pay- 
ment on this stock of 25 cents. 
National Automotive Fibres de- 
clared a special of $1.50 on its 
“A” stock, payable Dec. 24 to 
stock of record Dec. 10. It paid 
37% cents on Nov. 1. | 


Autocar Gets Extension 


PHILADELPHIA. — Returnable 
date for Autocar Co. to show cause 
why three appraisers should not be 
appointed to determine fair value 
of dissenting old preferred stock, 
which voted against company’s re- 
cent reorganization plan, has been 
extended to Dec. 18. It is under- 
stood that hopes for settlement of 
case out of court have not been 
abandoned. 


Last Minute Wall Street Wires 


From C, J. ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Dec. 11, 3:15 p.m.—Automotive shares were in- 
active today on the stock exchange after yesterday’s rally. 
Price changes were small and the leaders were slightly 
reactionary. There was little selling, however, and no out- 


standing weak spots. 


Hupp Expects to Re-open 
Under Revision of Capital 


DETROIT.—Re-opening of the 


Hupp Motor Car Corp. plant here 
and revision of the company’s 
capital structure are anticipated 
in a new plan which will be sub- 
mitted to stockholders at a meet- 
ing Jan. 7 in Richmond, Va. 


Proposed revision of the capi- 
tal will include cancellation of 
193,464 shares of stock; reduction 
of Hupp’s authorized capital from 
2,000,000 shares at $10 a share to 
1,000,000 with a par of $1, and 
exchange by stockholders of their 


Standard Oil’s Dividends 


To Be Largest Since 1910 


NEW YORK.—Standard Oil 
companies will pay a total cash 
dividend of $239,000,000 this year, 
it is estimated, compared with 
$170,113,683 in 1935, an increase of 
40 per cent and the largest since 
1910. 

The groups’ fourth quarter pay- 
ments is reported at $114,399,000, 
compared with last year’s $70,- 
516,000. This year’s fourth quarter | 4 
disbursement is the largest total 
ever paid by these companies in 
any one quarter. Standard Oil of 
New Jersey, with a distribution 
of about $52,400,000 this year, 
leads all other members of group. 


present holdings for’ the new 
stock on the basis of four to one. 


This plan would leave 329,657 
outstanding shares in the hands 
of present stockholders and leave 
unissued 670,343 shares. Latter 
would be sold, with stockholders 
having the right to subscribe on 
a pro-rata basis, which would 
permit two shares of the new 
issue for each share then held. 


Since termination of the An- 
drews litigation, Hupp has found 
it impossible to refinance the 
company under present financial 
set-up. With approval of the pro- 
posed revision, directors feel con- 
fident they will be able to re- 
open the $9,000,000 plant, which 
stands free of debt. Hupp plans 
to market its cars in the medium- 
price field. 


Midland Steel Dividends 


NEW YORK.—Two dividends on 
common shares have been declared 
by Midland Steel Products Co. One, 
of $2, is payable Dec. 23 and the 
other, of 50 cents, is payable Jan. 1. 

A $1.25 dividend was paid Oct. 1, 
prior to which the stock had been 
on a 25-cent quarterly basis. 


The first American car to have its 
power plant mounted in front was 
the Columbia. That was in 1900. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, DECEMBER 11, 1936 
(Furnished by Wm. OC. Roney Company, Union Guardian Bldg., Detroit) 


NEW YORK 


Chrysler 

Clark Equipment 
Cleveland Gr. 
Collins & Aikman 
Commercial Credit 


Commercial Investment T. (2)... 


Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 


General Electric (80c) 
General Motors 
Glidden 


Graham-Paige 

Hayes Body Corp 
Houdaiile-Hershey B 
Howdaille-Hershey A 
Hudson Motor 

Hupp Motor 
International Harvester 
Johns-Manville 
Kelsey-Hayes Wheel 


Last Sale 1936 


Republic Steel Corp 
Socony Vacuum 
Sparks-Withington 
Spicer Mfg. 


Stewart-Warner 


Studebaker 

Thermoid Co. 
Thompson Products 
Timken-Detroit Axle 
Timken Roller Bearing 
U. S. Industrial Alcohol 


White Motors 
Yellow Truck 


Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 

Pines Winterfront 
Woodall Industries 


Steel Ingot Output 
Likely to Stay Up 


YOUNGSTOWN, O.—The pres- 
ent high rate of steel ingot pro- 
duction, now around 80 per cent 
of capacity, is likely to remain 
until after Christmas, it was re- 
ported this week as work was 
started on construction of two 
of four new steel mill additions. 
Sixty-six of the district’s 83 open- 
hearth furnaces are working. 

The Youngstown Sheet and 
Tube Co. has awarded a contract 
for 480 tons of structural steel, 
needed for an addition to the 
seamless tube mill buildings at 
the nearby Campbell plant. The 
Fort Pitt Bridge Works, of Pitts- 
burgh, will do the work. The new 
addition will contain finishing 
machinery for seamless pipe fin- 
ishing. 

Sheet and Tube also soon will 


To Make Money 


On Stock: Forget It 


DETROIT.—In 1920, Max 
Himelhoch, a merchant 
here, paid $9 each for 20 
shares of General Motors 
stock, and tucked them 
away in a safe. 

This week, while cleaning 
the safe preparatory to sell- 
ing it, he ran across the 
stock. Through 16 years of 
accumulated interest and 
market appreciation, Him- 
elhoch’s $180 investment is 
now worth $65,000. 


award structural steel contracts 
for a building to house the new 
cold strip mill development at 
Campbell and the tube round mill 
at the Brier Hill plant. 

The Republic Steel Corp. has 
awarded a 770-ton structural steel 
contract to the Lackawanna Steel 
Construction Corp., of Buffalo, 
for a large addition to its group 
of buildings, housing the electric 
welding pipe mills. 


Globe Machinery Effects 
Hoist Co. Incorporation 


DES MOINES, Ia.—Reorganiza- 
tion of the Globe Machinery & 
Supply Co., of Des Moines, into 
two new corporations was an- 
nounced this week. One of the 
new companies is the Globe Hoist 
Co., while the other will retain 
the name Globe Machinery & 
Supply Co. 

The Globe Hoist Co. was in- 
corporated to manufacture and 
distribute Globe auto hoists, 
“rock-a-car” jacks, truck and 
wagon dumps. It has taken over 
the Des Moines factory and the 
larger Globe plant at Philadelphia. 
The other corporation will con- 
tinue the merchandising and dis- 
tribution of Globe power plant 
equipment, plumbing and heating 
supplies and air conditioning 
machinery. 

Officers of Globe Hoist are Fred 
W. Swanson, president and gen- 
eral manager; F. S. Harshbarger, 
vice-president; Harold A. Bruner, 
treasurer, and Fred W. Swanson 


jr. 


Hollingshead Corp. Buys 
Keystone Leather Plant 


CAMDEN, N. J.—The R. M. Hol- 
lingshead Corp., manufacturer of 
automotive chemicals, through its 


holding company, the Camden 
Boulevard Corp., has purchased 
the former plant here of the Key- 
stone Leather Co., according to 
announcement this week. 

R. M. Hollingshead sr., presi- 
dent of the firm, said: “Urgent 
need for additional facilities made 
acquisition of more space neces- 
sary.” Marked general improve- 
ment in business conditions has 
been reflected in the company’s 
sales during the past year, he 
, added. 








NEW YORK.— Following Fed- 
eral Trade Commission com- 
plaints against nearly all major 
automobile companies, charging 
false and misleading representa- 
tions as to the amount of interest 
charged purchasers of automo- 
biles under deferred payment 
plans, Alfred P. Sloan jr., presi- 
dent of General Motors, this week 
declared that GM had consistently 
pointed out that the 6 per cent 
referred to a flat multiplier rather 
than 6 per cent interest. 

Declaring that GM and the in- 
dustry in general had been striv- 
ing for a long time to give the 
public cars at the lowest possible 
cost, Sloan said General Motors 
Acceptance Corp. developed the 
formula of the 6 per cent plan in 
an endeavor to arrive at a simple 
calculation that would enable the 
purchaser to know exactly what 
he was paying. 

“In the announcements and ad- 
vertisements of GMAC,” Sloan 
said, “the greatest care has been 
exercised to distinguish between 
6 per cent as a multiplier, and 
the possible assumption on the 
part of some purchasers that the 
6 per cent meant 6 per cent true 
interest. It certainly does not; 
was never contemplated so to do: 
That would be economically im- 
possible. The facts have been 
stated time and time again. 

Declaring that the plan has 
“contributed much to stabilizing 
the financing of new motor cars 
and has saved the consumer mil- 
lions of dollars,” Sloan said the 
statement was submitted “so that 
the public can judge as to the 
merits of the argument in their 
own interest.” 


Motor Products 
And Briggs Mfg. 
Merger is Set 


DETROIT.—Negotiations for the 
merger of Briggs Mfg. Co. and 
Motor Products Corp. have been 
completed, Robert Pierce, Briggs 
treasurer, announced Thursday. 

The plan is subject to ratifica- 
tion by the boards of directors 
and stockholders of both com- 
panies. 

The basis of the merger will be 
an exchange of stock. Briggs is 
to offer two shares of its capital 
stock for each three shares of 
Motor Products. 

No change is contemplated in 
the personnel, the announcement 

d. 


Coming Events 


JANUARY 
1t—Detroit. National Automobile Dealers 
Assn. Annual meeting. 
11-15—Detroit. Society of Automotive Engineers. 
Annual meeting. 
11-16—New Orleans. American Road Builders 
Assn. Annual convention and exhibit. 
14—New York. Greater New York Tire 
Dealers’ Assn. Annus! meeting and din- 
mer dance. Hotel Pennsylvania. 
16-24—Detroit. First International Consumers 
Petroleum Exposition. Convention Hall. 
28-25—Louisville, Ky. Motor Truck Club of 
Kentucky. Truck, trailer and equipment 
show. Jefferson County armory. 
FEBRUARY 
4- 7—S8an Antonio, Tex. San Antonio Auto- 
motive Wholesalers, Inc. Third annual 
automotive parts and equipment show. 
City Auditorium. 
13-17—Chicago. Automobile Accessories Asm. 
show. Stevens Hotel. 
22-27—Sait Lake City. Intermountain Automo- 
bile Show Assn. Automobile show. 
MARCH 
{- 5—Chieago. American Society for Testing 
Materials. 1937 Regional and 
committee week. Palmer House. 
26—Los Angeles. Automobile race, Los An- 
geles Raceway. 
APRIL 
19-24—London, England. International Assn. 
for Testing Materials. Second Interna- 
tional Congress. 
24-26—Chicago. [Illinois Automotive Asm. 
Fourth annual automotive exhibit. Navy 
Pier. 
MAY 
2—Milwaukes. American Foundrymen’s 
Assn. 4ist annual convention and ex- 
position. Milwaukee Auditorium. 
20-23—San Francisco. Second annual Automo- 
tive Maintenance Show. Civie Audi- 
torium. 
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Sloan Answers FTC’s 
Finance Plan Charges 


Model ‘Trailer 
Law is Sought 
For Michigan 


DETROIT. — Definite steps to 
formulate trailer legislation, ap- 
plicable to all cities and states, 
were taken here this week with 
appointment of a manufacturers’ 
committee to work out details 
with Michigan and Detroit of- 
ficials. 

Action was prompted by the 


friendly attitude of municipal and 
state officials, following a city 
edict that trailer campers on a 
Detroit parking lot be dispersed 
because of unsanitary conditions 
and fire hazards. 

Assuring the “evicted” trailer 
campers of whole-hearted co-ope- 
ration, Nathaniel H. Goldstick, 
assistant corporation counsel, and 
the Michigan Department of Con- 
servation agreed that it is the 
duty of all states and cities to 
provide proper facilities for 
trailer dwellers. They suggested 
municipal parks for transient 
trailers, with proper sanitation 
and fire safety provisions, to- 
gether with sufficient parking 
room and direct supervision, 

The Trailer Coach Manufactur- 
ers’ Assn. committee, composed of 
Norman C. Wolfe, president of 
Silver Dome; Lloyd Worden, 


president of Kabin Koach; Ken 
Schaeffer, general sales manager 
of Silver Dome, and Russell Mer- 
rill, treasurer of Kabin Koach, is 
mapping a definite legislative pro- 


_posal to be. presented to trailer 


manufacturers and also the De- 
troit common council at a meet- 
ing next week. The committee 
hopes not only to aid campers in 
Detroit and Michigan, but also 
to provide other states and cities 
with a definite model to cope with 
situations elsewhere. 


After several meetings this 
week, Detroit trailer owners 
drafted a Trailer Owners Protec- 
tive Assn. with power to work for 
the benefit of owners in this sec- 
tion. Part of the new set-up pro- 
vides for a brief record of each 
owner’s past and present employ- 
ment and residence, etc. 


27 


Pontiac Appoints Kenney 


Mgr. of Minneapolis Zone 


PONTIAC, Mich.—Changes in 
the management of the Minnea- 
polis zone of the Pontiac Motor 
division have been announced ‘by 
C. P. Simpson, general sales man- 
ager. 

C. H. Kenney has been appoint- 
ed manager of the zone succeed- 
ing L. H. Kurtz, resigned. Kenney 
has been associated with Pontiac 
and General Motors Corporation 
since 1929 and goes to Minnea- 
polis from Pontiac, where he has 
been assistant manager of that 
zone. E. M. Taber succeeds BE. 
P. J. Rigdon, resigned as assist- 
ant manager. 


Most of the traffic officers in 
Shanghai are Hindus and handle 
traffic with unusual skill. 


THE BEST EQUIPPED SHOP 
Gets the Business... 


and the best time payment 


The products of these manufacturers 
have already* been made available 
under the uniform Commercial Credit 
Company plan through their jobbers 


Allen Elec. & Equip. Co., Kalamazoo, Mich. 
Manley Manufacturing Division, 

American Chain Co., Inc., York, Pa. 
Atlas Press Company, Kalamazoo, Mich. 
Aurora Equipment Company, Aurora, III. 


plan makes it easy to equip 


Now... for the first time, the uniform and low 


Battery & Equipment Supply Co., Chicago, III. 


Bear Manufacturing Company, Rock Island, Ill. 
Black & Decker Mfg. Co., Towson, Md. 


Blackhawk Mfg. Co., Milwaukee, Wisc. 


Brunner Manufaccuring Company, Utica, N. Y. 
Champion Pnuematic Mach. Co., Chicago, Ill. 


Cincinnati Ball Crank Company, Cincinnati, O. 


Circo Products Company, Cleveland, O. 
Clayton Manufacturing Co., Alhambra, Cal. 


Electric Heat Control Company, Cleveland, O. 
Gray Company, Inc., Minneapolis, Minn. 
Hardie Manufacturing Co., Hudson, Mich. 
Kellogg Comp. & Mfg. Corp., Rochester, N.Y. 
Marquette Mfg. Co., Minneapolis, Minn. 


Modern Equipment Corporation, Defiance, O. 
Simpson Electric Company, Chicago, III. 

The Aro Equipment Corporation, Bryan, O. 
The Hall Manufacturing Company, Toledo, O. 


The Sight Feed Generator Co., W. Alexandria, O. 
The United States Air Comp. Co., Cleveland, O. 


The United States Elec. Tool Co., 
Van Dorn Electric Tool Company, Towson, Md. 


Cincinnati, O. 


Van Norman Mach. Tool Co., Springfield, Mass. 
Weaver Manufacturing Co., Springfield, Ill. 


Jos. Weidenhoff, Inc., Chicago, Ill. 


*As of 11'19/36 


COMMERCIAL BANKERS 


CONSOLIDATED CAPITAL 


cost Commercial Credit Company Automotive 
Equipment Plan permits the motor car dealer 
to completely equip his shop—at one time 
—and to profit from increased service sales— 
both in total volume and sales per customer. 
Insist on the uniform Commercial Credit Com- 


pany plan when you buy new shop equipment. 


COMMERCIAL CREDIT COMPANY 


Headquarters BALTIMORE 


AND SURPLUS $63,000,000 


Serving Manufacturers, Distributors and Dealers Thru 172 Offices in the United States and Canada 





BUSINESS FROM OTHER LINES... | 
OBTAINED DODGE #2" DEALERSHIP. 


PROFIT 


... AND MAKING MONEY ! 


YOU CAN'T BEAT THIS 
TRIPLE-PROFIT LINE FOR A REAL 
MONEY-MAKING PROPOSITION / 


Say these Dodge-Plymouth Dealers! 


Phenomenal Money-Making Opportuni- 
ties and Splendid Factory Cooperation 

Win Outspoken Enthusiasm of Dodge- 
lis C 


su. — Plymouth Dealers Everywhere! 
Take oy ocERY 


Do 8USINEs t. experience of these Dodge- Plymouth 
Pp. GE. Py yy S 79 dealers, who have switched from other lines 
ber, 2UTH of business to the Dodge Triple-Profit Dealer- 
- ship only emphasizes the enthusiasm shared 
by Dodge dealers all over America! From coast 
to coast they report amazing increases in busi- 
ness...steadily mounting volume and profits! 
The Dodge-Plymouth Triple-Profit Dealer- 
ship offers three fast-selling lines of merchan- 
dise!...two comprehensive and complete lines 
of fast-moving passenger cars, plus a line of 
commercial cars and trucks that covers 90‘: of 
the truck market! Each one brings you oppor- 
tunities for substantial profits! All three meet 
the requirements of nine out of ten new car 

and new truck buyers in America! 
For complete facts about this Triple-Profit 
Dealership, write in confidence to A. vanDer- 
Zee, General Sales Manager, Dodge Division 

of Chrysler Corporation, Detroit. 


“Before I went into the retail 
automobile business 22 years ago, 


“I can’t help being enthusiastic 
over the Dodge-Plymouth Dealer- 
ship,” says A. T. Porter, Dependable 
Motors, Inc., Indianapolis. ““We’ve 


my line was electrical,’ says Leonard 
A. James, James Motor Co., Denver. 
“But I decided that bigger oppor- 
tunities were in the automotive 


got a line-up of merchandise that 
the public really ‘goes’ for. The way 


our sales and profits have increased field. My experience with Dodge 


each year since we began makes me 
wish I got out of my old business 
a lot sooner. There’s certainly money 
to be made in the retail automobile 
business, if you’re riding the Dodge 
Triple-Profit Dealership.” 


YA 


proves that my contention was cor- 
rect. Last year we had the biggest 
year by far, both from a standpoint 
of volume and profit. And I consider 
the cooperation extended us by the 
factory an invaluable business aid.” 


rma ah 


THE TRIPLE-PROFIT 
eh 





